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a Sparks 


Union chiefs would like to see 

‘~~ complete facts in GM’s books. 

By the same token, do you suppose 

union would open its books? 
+ * x 


Packard’s President George T. 
ristopher points out that elimi- 
Ration of the excess-profits tax 
may be a good thing, but, he adds, 
—wst you have to make a profit. 

* + * 

agin’t So, Suh! 

Georgia officials are crackling 
mad over a Detroit report that 
rg state operates a speed trap 
to catch “dam Yankee motorists” 
gp their way to Florida. 
nterested in attracting tourists, 
Georgians hint that it’s all a dam 


smgankee lie. 


An Idea 


-wVith car tire production 2 mil- 
lion tires per month under require- 
mgents because factories are unable 
hire 7,000 extra employes, maybe 
the states should discontinue un- 
ganployment payments for a while 
pad of increasing them as 
President Truman has urged. 

* * ” 





* * * 


dead 


Atom Car? 


British inventor claims to have 
pil atom-powered automobile which 
he has driven “thousands of miles” 
<wthout gasoline. Two members of 
Parliament say they have ridden 
in it. 

wskohe atomic power plant is con- 
tained in a metal box, three inches 


j= diameter. 
s * * * 


Death and Discounts 


Mihe Department of Commerce 
reveals that one business died of 
sxzery three born during the first 
months of this year. Every 
day, 550 small businesses fall by 
e wayside, the department adds. 
As if that isn’t bad enough, Mr. 
Bowles wants to make it worse by 
“ting dealer discounts. 


—— We 


a 


FOIKLAHOMA CITY. — Charging 
OPA Director Chester Bowles with 
Ming “trick figures” to put auto- 
ulobile dealers in a bad light with 
public, R. T. Scott, president of 
» Oklahoma Automobile Dealers 
Assn., was the principal speaker at 
the annual convention Wednesday. 
scott denied automobile dealers 
used high pressure methods in 
sgeking fair prices for product. 
-—¥ “We exercised our right to rep- 
resentative government by con- 
eting our congressmen before 
me public hearing on the new- 
car price structure,” he added. 
The present attitude of OPA 
against automobile dealers is a 
threat to every little business- 
1an in America.” 
A total of 532 dealers registered 
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DETROIT, NOVEMBER 19, 1945 


Management Takes Offensive .. . 


Ford, Chrysler Demand 
Union Responsibility 


DETROIT.—Ford and Chrysler Corp. last week demanded 


that the UAW-CIO recognize 


its share of responsibility in 


preventing wildcat strikes and keeping productivity up. 

Spiking rumors that it would yield to the UAW demand 
for a 30 percent wage increase, Ford also declared that it 
en 


UAW Expected 
To Delay GM 
Strike Till °46 


By Mac Gordon 
Staff Writer 

DETROIT. — The UAW-CIO is 
not expected to call a strike at 
General Motors before the first of 
the year, or possibly not until 
spring. 

That opinion, prevalent here last 
week, was based on the nearness of 
the Christmas season when work- 
ers would like to have money in 
their pockets, and the willingness 
of some union leaders to wait until 
full auto production has _ been 
reached. 

General Motors, its Buick and 
Fisher Body lines shut down be- 
cause of a UAW slowdown at 
Midland Steel, again Friday fail- 
ed to dent the union’s resistance 
to any wage boost offer below 
30 percent. 

Walter P. Reuther, UAW vice- 
president and director of the 
union’s GM department, rejected 
the corporation’s new proposal of a 
flat 10 percent raise, declaring it 
was “tied to a price increase” and 
“it wasn’t 30 percent.” 

Reuther also told a press confer- 
ence that the union “wasn’t kid- 
ding” in its threat to petition for 

(Continued on Page 29, Col. 1) 


PA Distorts Price Data, 
Vkila. Dealer Chief Says 


for the one-day convention, the 
largest number to ever attend a 
state convention. 


L. J. Buckland, of New York, 
predicted that one out of every 42 
persons in Oklahoma will be driv- 
ing a new auto or truck in 1946 
and said the new models will be 
more trouble-free than any previ- 
ous model. 

I. W. Waals, executive secre- 
tary of the Texas automobile 
dealers, headed a delegation from 
there. Also speaking briefly was 
R. L. Ledterman, of Tulsa, re- 
gional vice-president of NADA. 
Universal C. I. T. was host at 
the luncheon. 

New officers are Walter E. Allen, 
of Oklahoma City, president; Ben 
Franklin, of Tulsa, first vice-presi- 
dent; W. W. Vance, of Ponca City, 
second vice - president; Buster 
Doyle, of Wewoka, secretary-treas- 
urer, and A. R. Christie, reelected 
executive secretary. 


could not grant general raises 
now because such a move 


“would amount to a very 
heavy mortgage on the future of 
all of us.” 

The two companies served the 
demands in statements proposing 
revisions and amendments to the 
UAW collective bargaining con- 
tracts. Previously GM denied the 
union’s request for 30 percent raise. 

Obviously angered, the UAW 
charged Thursday that the Big 
Three had joined in a conspiracy 
against the union’s wage increase 
demands. Richard T. Leonard, 
UAW director for Ford declared 
that Ford’s action “makes it clear 
that the Ford company has joined 
the conspiracy of profit - swollen 
corporations to perpetuate present 
starvation wages or open the gates 
to inflation through unjustified 
price increases.” 

Norman Matthews, the union’s 
Chrysler director, denounced the 
corporation’s contract proposals, 
asserting that Chrysler is “trying 

(Continued on Page 27, Col. 1) 





Sioux Falls to Stage 


First Show This Week 

SIOUX FALLS, S. D.—What 
is believed to be the first auto- 
mobile show in the country 
since the war will be staged 
here Nov. 22 to 25, according 
to Frank Prather, president of 
the Sioux Falls Motor Trades 
Assn. 

Entertainment at the show 
will feature Carlos Molina and 
his “Music of the Americas.” 








NEW OFFICERS OF 
here with Harry G. 


addressed them at the annual convention in 


H. Yates, of Macon, 
first vice-president. Bac 
and A. 


resident, and, 





the Georgia Automobile Dealers’ 
Moock (center, seated), vice-president of Plymouth, 








Prices Due This Week; 


20% Discount Seen 

WASHINGTON. — Although 
the price and discount situation 
is still in the air, here is what 
OPA is expected to do: 

Announce prices for all mak- 
ers Tuesday or Wednesday. Pre- 
vious reports that Ford prices 
would be up 6 percent plus $30 
and Studebaker up 12 percent 
are approximately correct. All 
manufacturers reportedly have 
been given their prices with 
the stipulation that announce- 
ment be made by OPA. 

Cut dealer margin from 24 
to 20 percent across the board, 
although a plan of different per- 
centages for different dealers. 
ranging from a 4 to 7 percent 
less, is reported to have been 
discussed. 








Chrysler to Start 
Output in Dec.. 
Keller Says 


DETROIT. — Chrysler’ Corp. 
hopes to start new-car production 
next month and reach full pro- 
duction in March, 1946, according 
letter from K. T. Keller, 
president, to the 
company’s stock- 
holders about 
its first nine 
months’ earning. 

“We anticipated 
that four months 
after victory new 
passenger cars 
would start com- 
ing off the as- 
sembly line and 
that full produc- 
tion could’ be 
reached three 
(See CHRYSLER, Page 27, Col. 3) 
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NADA Chiefs Meet to Map Next Move 
As OPA Appears Set on 20% Discount 


\Dealer Strike 
On MPR-540 
May Result 


Arguments of Bowles 
Refuted by Mallon; 


Congressmen Protest 
By William Ullman 


Washington Correspondent 


WASHINGTON. — The bit- 
ter battle between OPA and 
NADA before the House 
Small Business committee 


over the trade discount cut 
came to a temporary halt here 
Thursday with Administrator 
Bowles momentarily on the ropes. 


A bombshell thrown into the 
hearing by NADA President Wil- 
liam Mallon, when testifying in 
rebuttal to Bowles’ statement be- 
fore the committee Wednesday, 
was the cause of the OPA chief- 
tain’s discomfiture. 

Bowles had attempted to leave 
the impression that dealers were 
seeking an exemption which the 
law and the President's order did 
not permit him to grant. In fact, 
he was very emphatic in his state- 
ment, which he had reduced to 
writing. It was a strong statement. 


Mallon, however, quickly pro- 
duced official OPA orders showing 
that the law did permit the grant- 
ing of exemptions against dealer 
cost absorption. He offered several 
OPA orders granting price in- 
creases to Ford and other truck 
producers, which specifically ex- 
cluded retailers from sharing any 
part of the increased cost. Like- 
wise, it was revealed at the hear- 
ing, the entire retail farm machin- 
ery trade and at least part of the 
motorcycle trade, have been ex- 

(Continued on Page 30, Col. 1) 


Car Production Sloughs Off 
As Supplier}Tieups ans 


DETROIT. — After several weeks 
of gradual upswing, new-car pro- 
duction took a turn for the worse 


are shown 
who 
Atlanta. Seated left is Charles 
A. M. Costley, of East Point, 


Assn. 


right, 


left is Bob Cowart, of Douglas, second vice-president, 
. Chandler jr., of Decatur, treasurer. 
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last week 
creased. 

With no 
for labor 


as supplier tieups in- 





immediate prospects 
peace throughout the 
industry, the outlook for new 
cars is anything but bright for 
the rest of 1945. It now appears 
unlikely that the industry's total 
output this year will even equal 
the 241,000 quota set by WPB 
before V-J Day, which is less 
than half of the 500,000 cars the 
industry anticipated immediately 
following Japan’s. surrender. 
The glass and grey iron tieups 
are particularly troublesome and 
threaten a full shutdown of the 
industry soon if not ended. 
Here’s a roundup of the com- 
panies making cars, as obtained 
| last week by AUTOMOTIVE News: 


Buic Closed Nov. 13 by short- 


# | age of " sdaias from Midland Steel 


| Corp. Produced 2,481 cars to date. 
Cavittac-—-Will average 75 cars 
per day this month. So far pro- 
duced about 800 
CHEVROLET Production is in ex- 
cess of 14,000 cars thus far. 
(See OUTPUT, Page 28, Col. 5) 
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Same as on Thanksgiving, 
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1895... 


Six Ancient ‘Horseless Buggies’ 


To Vie in J 


ubilee Rac 


By Mel Adams 
Staft Correspondent 

CHICAGO. Six ancient “horse- 
less buggies,” the same number 
that faced the starter on Thanks- 
giving day, 1895, and of the same 
high-wheel types as the so-callod 

otocycles” of 50 years ago, will 
line up for the getaway Th rs- 
day morning in the Golden Jubi- 
Ice commemorating the first auto 
race held in the United States. 

This Thanksgiving  re-enact- 
ment will follow the course of 
the one a half century ago, from 
the Museum of Science and In- 
dustry in Jackson park on the 
south side to suburban Evanston 
on the north side, and back to 
the starting point. 

What these old-time vehicles 
lack in speed they will more than 
offset in noise, even though a 
lot of work has been done on 
them mechanically. The main 
purpose of the tuning-up process 
is to make as certain as_ possi- 
ble that all of the contenders will 
complete the 54-mile round-trin 
course. Such was not the case in 
the 1895 Thanksgivnig “race” 
when ony two of the six starters 
survived. 

One of the most dramatic 
features of the 50th anniver- 
sary contest will be the pres- 
ence as drivers of the two men 
who participated successfully in 
the first race. They are J. 
Frank Duryea, who drove the 
winning Duryea car, and 
Charles B. King, whose official 
title was umpire but who jump- 
ed into the breach as_ relief 
driver of the Mueller-Benz that 
came in second. 

Starting time of Thursday’s 
classic is sct for 9 a. m. The race 
will not be a non-stop affair, 
since the schedule calls for driv- 
ers and riders to tarry in Evan- 
ston for luncheon and rest from 
11:30 a. m. to 1 p. m. before re- 
suming their return trip. 

The original race, held over 
snow-covered, icy streets, was a 
case of cars, drivers, a few news- 
paper men, and official observers 
It will be altogether different this 
time. 
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REMEMBER ’WAY BACK when? The best-dressed women in town looked 
like this and the smartest cars had lines like this? Betty Lou Christensen 
(left) and Normajean Schmunk preview the Plymouth display at the Detroit 


Public Library’s automotive historical exhibit. 


Celebrating the seventeenth 


anniversary of its entry in big three, Plymouth shows a picture of its first car. 


90 Years of Auto Progress 
Commemorated in Detroit 


DETROIT.-The automotive in- 
dustry has outdone fiction in its 
benefits to millions of persons, 
George Conrad Diehl, president of 
the Automobile Old Timers, Inc., 
declared Wednesday at ceremonies 
opening the exhibition of histori- 
cal records at the Detroit Public 
Library. 

The exhibition, commemoratin: 
“0 years of progress in the indus- 
try, will run through Nov. 30 un- 
der sponsorship of the Friends of 
the Public Library, the Automo- 
bile Manufacturers Assn. and co- 
operating manufacturers. All car 
makers, except Packard, Graham 
and Willys, are represented with 
pictorial displays in the exhibition. 

“The automobile industry has 
outdone fiction,” said Diehl. “It 
has taken for its hero the most 
unlikely material, the average 
man, the timid law-fearing citi- 
zen who could dare nothing for 


Packa rd Planning Assembly 
Outside Detroit Area 


ATLANTA. tevealing plans 
for a more decentralized opera- 
tion, Geo. T. Christopher, Pack- 
ard president, said last week that 
as soon as Packard’ production 
reaches 200,000 cars a year—-which 
he anticipates within a few 
months the firm will look toward 
establishment of a new assembly 
plant elsewhere. 

He said that it would be in the 
Southeast, the Northeast or the 
Far West, depending on Packard 


THOMAS SPEAR (right) presents 
key to first Chevrolet sold in Portland, 
Me., to Col. Spaulding Bisbee, retired 
former commander of Maine's 103rd 
Infantry, a National Guard organiza- | 
tion. Spear is sales manager for the | 
Forest City Motor Co, 


sales in each area. 

Christopher indicated _ that 
Packard had overexpanded its fa- 
cilities in Detroit. 

Christopher also announced 
plans for acquisition of a large 
regional warehouse in Atlanta to 
serve dealers throughout the 
Southeast. He also revealed plans 
for a sub-warehouse in 
ville, Fla., the first of the 


* * * 


year. 


In his swing around the coun- 
try for meetings with 
Christopher and_ his. staff 
visited San Francisco, Dallas, 
New York and Chicago. 

During most of his talks, he 
reiterated his belief that con- 
trolled increases in wages and 
prices were necessary in indus- 
tries where labor represents a 
major portion of the selling 
cost. 

He expressed a fear that 
less controlled increases were 
lowed ,the “whole market 


un- 
al- 


June, 1946.” 


* +. 
In Chicago, Christopher — told 
700 dealers that the Chicago re- 
gion will receive 20 percent of 
Packard's total production 
increased production, this 
mean an increase of 169 percent 
in Packards for the Chicago area, 
compared with 1941, he said. 
The Chicago market has _ be- 
come so important, he added, 
that it has been made Packard's 


(Continued on Page 28, Col. 1) 


Jackson- | 


dealers, | 
also | 


himself. It has multiplied him by 
hundreds of thousands and put 
in his hands such power as he 
never dreamed of—the thrill of 
commanding great horsepower by 
the touch of his toe.” 

Diehl paid tribute to the achiev- 
ments of the AMA, the AAA, the 
SAE and NADA 

In tracing automotive history, 
Diehl pointed out the benfits that 
had been derived from motor 
races, touring contests and auto- 
mobile shows. 

Diehl emphasized the need for 
preserving the traditions of mo- 
toring and invaluable data _ re- 
garding the early days of the mo- 
tor vehicle. 

Charles Brady King, who drove 
the first horseless carriage on the 
streets of Detroit, attended the 
opening ceremonies along with 
several other pioneers. 

It is the hope of the sponsors 
that the Detroit Public Library 
may eventually become the na- 
tional repository of the historical 
records of the automobile’s de- 
velopment in the United States. 
To that end, according to Charles 
M. Mohrhardt, associate librarian, 
many documents and photographs 
pertaining to the pioneering pe- 
riod of the motor vehicle indus- 
try’s beginnings have _ already 

| been obtained. 

Among these is the valuable 
Vincent Bendix collection of auto 
and carriage books, presented to 
the library by R. L. Polk & Co. 
A recent acquisition is a com- 
plete record of the Selden Pat- 
ent Case. 


Polarized Headlights 
Coming, Hunt Says 





struc- 
‘ ‘ | 
ture i? likely to bog down by 


With } 
will | 


CHICAGO.—A new type motor 
vehicle headlight, utilizing po- 
larized lighting, is on the way 
and will be submitted to the 
Engineering and Vehicle Inspec- 
tion committee of the American 
Assn. of Motor Vehicle Adminis- 
trators for approval before long, 
O. E. Hunt, executive vice-presi- 
dent of General Motors Corp., 
told that organization at its 
thirteenth annual conference 
here last week. 

Hunt also endorsed directional 
lights in his talk at a luncheon 
meeting sponsored by the Auto- 
mobile Manufacturers Assn., of 
which he is chairman of the 
Engineering Liaison committee. 
George Romney, general man- 
ager of AMA, presided. 

Maleolmn McEachin, Nevada 
secretary of state, was elected 
as president, Renamed as vice- 
president was Otto F. Messner, 
Harrisburg, Pa. M. C. Conners, 





Oklahoma City, Okla., was voted 
| in as secretary-treasurer. 
—————————— 


! 
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Downfall Feared 


Ahrens Says Dealers Must Build Up Sales, 
Service, Used Car Staffs to Avert Crisis 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT. — Dealers are riding 
for a downfall on sales, service and 
used cars unless they do something 
about building up their organiza- 
tions, Don Ahrens, general sales 
manager of Cad- 
illac, told this 
writer last week. 

“Right now new 
car sales and 
service volume 
are easy and 
there is no used 
car problem,” 
Ahrens. declared, 
“but in a few 
months things 
will be different 
and dealers may 
then find them- 
selves up a tree,” 

With dealers now being forced 
to fend off customers for new cars, 
it’s natural for a dealer to ask 
himself: What do I need salesmen 
for?, Ahrens pointed out. 

“But dealers must remember 
that it takes months to train a 
good salesman and that it will 
be necessary to keep the good- 
will of customers who can’t be 
supplied with new cars at once,” 
Ahrens said. “I’m sure dealers 
will want to keep as potential 
future customers those whom 
they cannot supply with cars 
during the next six months or 
@ year.” 

Moreover, Ahrens asserted, auto 
salesmen are hard to find and 
train. Therefore to obtain quality 
salesmen, who will be a credit to 
the dealer’s organization, it wili 
be necessary that they be paid 
adequately. With this in mind, 
Ahrens is proposing to his dealer 
body that they pay salesmen on a 
combination salary - commission 
basis, with an average compensa- 
cion of $350 a month as the goal. 

Salesmen have become fewer and 
fewer in the past 10 years, Ahrens 
pointed out, because of the strictly 
commission pay basis which most 
dealers have offered. He said that, 
since many dealers are required 
to pay heavy taxes, it would be 
wise for them to spend a little of 
this money in building up their 
organizations. 

The same situation applies to 
service personnel and equipment, 
Ahrens averred. Not only are 
dealers failing to provide ade- 
quate manpower and facilities in 
many cases for their service de- 
partments, but they are also per- 
mitting their own attitude to- 
wards service to decline, he said. 

“Dealers are forgetting that serv- 
ice volume has been carrying about 


Don Ahrens 


HERE IS THE new Higgins camp trailer 
Before shutting down his 
said that it would be available to tha pub 
would be distributed through established auto dealers. 


behind a car. 


at $4195 retail. 


ie 


MTB ns 


116 percent of their overhead dur- 
ing wartime,” Ahrens declareg 
“They are now thinking only $ 
the heavy influx of new-car orders 
and are forgetting the long-range 
pull.” 


When used cars become plentiful _ 


again, Ahrens said dealers will fa 
a three-pronged problem: 

1. They have no place to put 
used cars; 2. They have nobody 
charge of this department, and 3. 
They have no reconditioning facil, 
ities since the service departmen 
are filled with customer labor work. 


In a test of 1,500 new-car ordetg: 


in Chicago, Ahrens found that 
percent of the transactions in- 
volved a trade-in. He said Cadillg 
dealers are requiring an averag 
of $250 deposit on each new car 
order. , 

All Cadillac dealers have not yé 
been sampled, since production has_ 
been held to a few hundred th 
far by lack of bodies, but all deal- 
ers will get one car before any. 
dealer gets two, Ahrens declare 
He expects sampling to be com- 
pleted by Dec. 1, and 5,000 carg 
is the production goal by Jan. 1. 

Ahrens believes it will take two 
to three years before all pent 
demand for cars is met. 

He reported that 1,000 Cadillac 
dealers now have $35 million iy 
vested in their businesses, a deé= 
cided upswing from 1941. The com- 
pany’s 170 distributors have a n 
worth now of $125,000 each, com- 
pared with $90,000 each in 194 


Kelsey Halts 
Truck Parts 
For Ford 


DEARBORN. — Ford truck pro-. 
duction will be reduced by tw 
thirds immediately because Kelse 
Hayes Wheel Corp. is discontinuing 
the shipment of wheel parts, M. 
Bricker, Ford vice - president in 
charge of manufacturing, announc- 
ed Friday. 

Ford received the following tele- 
gram from Kelsey-Hayes: 

“We regret to inform you thd 
as of today we are discontinuing 
shipments of all original equipme 
truck parts. This decision is neces 
sary due to the delay in OPA’s 
Automotive branch in acting 4 
price relief or suspension of cei 
ings for these parts. 

“Until some action is taken k 
OPA, by which we cap recover in 
our selling prices *ne increased 
labor and materia] costs we ha 
been compelled tq add since March 
1942, we will be; unable to sery 
you.” 


as it appears folded and riding 
pinaite in a labor dispute, Higgiy 
ic within two or three months ar 
Price was estimated 
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THE HIGGINS CAMP trailer ready on the one site. Complete deluxe un 
0 


includes trailer, tent, mattresses, movable table, s 
it will be sold through auto dealers. 


windows. Priced at $495, 


rage drawers and screened 
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addressed to John 0. 
and the writer’s 


SPITE the outcome of the 
' dealer discount absorption dis- 
sions going on in Washington, 
on’t agree that the Washington 
headquarters of NADA is on the 
wat. NADA is organized to repre- 
seit the dealer now better than 
ever before. I would be the first 
criticize the leadership or a 
program, but knowing how neces- 
sary cooperation is in this world 
now on, I would be the last 
to criticize the theory of a strong, 
ugited organization. 

his much, however, I would 
like to say this week — should 
dealers’ discounts eventually be 
mt in pricing the 1946 models, 
I don’t think that cut will re- 
gain long after government price 
Pntrols are abandoned. The 
Strength of this industry has 


Slack Market 
Seen Killing 


xichmond Sales 


gRICHMOND, Calif. Sale of 
wed cars here has reached a near 
standstill, a canvass of dealers re- 
aaled last week. 

Owners are holding their cars 
until they can get new models. 
my hough the demand is_ high, 
dealers can obtain very few used 
cars to sell, they said. 


several protested that they can- 
not compete with the private sales 
emck market, especially in the 
case of 1940 and 1941 models. One 
dealer reported being asked to 
y $1,300 for a 1941 Ford. 


zandolph to Pilot 


W. Va. Dealers 


CHARLESTON, W. VA.— Wil- 
4am Randolph, former assistant 
Wanager of the Automobile Trade 
Assn. of Maryland, has been ap- 
“wsinted secretary-manager of the 
futomobile Dealers Assn. of West 
Virginia, according to George H. 
<pown, president of the West Vir- 
ginia dealers’ organization. 

_.F or more than fifteen years prior 
fy the war, Randolph was identi- 
ed with the Maryland organi- 
zation and worked in close har- 
Wony with John E. Raine, now 
piloting the Virginia dealers’ asso- 
-—aation but who was then general 
anager of the Maryland group. 
Randolph has a long experience in 
=@ade association work. 


‘Shila. Dealers 
ATeet Dec. 6 


PHILADELPHIA. — The nom- 
mating committee of the Phila- 
™Iiphia Automobile Trade Assn. 
has submitted nine names for ad- 
—@tion to the board of directors 
at the annual meeting to be held 
at the Bellvue-Stratford hotel 
Mire Dec. 6. 
Nominated for one year are 
_ ): H. Bury and L. C. Krisher: 
‘wo years, Albert Jacobs and R. 
E. Nittinger; three years, Ernest 
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— nes, A. A. Martin, E. J. Pow- 
ell, Edward J. Ronan, Ray R. 
onneborn. 


— 


wo 





SS\CATA Plans Auto Show 


Of °47 Cars Next Fall 


=—®) CHICAGO. — The Chicago 
Automobile Trades Assn. will 
tpend an auto show at the 
——Anternational amphitheater next 














fall, it was announced last 
= yyreek. 
The show, an annual event 





interrupted by the war, will 
isplay the 19417 models. Plans 
call for resumption of the ex- 
afravaganza policy which enliv- 
ened former showings. 
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Dealers’ or salesmen’s comments, 
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Head SC. Dealers .. . 


By John 0. Munn 











Questions or requests may be 


Munn in care of Automotive News, Detroit, 


fame will be kept in confidence if requested. 








always been in the fact that it 
was a prosperous industry. We 
have never operated on the 
sweat-shop basis. Industry has 
always paid higher labor rates 
as compared with others. Not 
only that, because it made money, 
it would research and expand, 
take advantage of the latest pro- 
duction equipment, make more 
jobs, and bring to the customer 
more value for the dollar than 
has ever been offered in any 
other line of merchandise. We 
want to keep it that way. The 
factories want to keep it that 
way. 
* « * 


Historical Discount 


Must Be Kept 

HE historical discount is needed. 

Factories will continue the nor- 
mal discount when they have the 
say because dealers are required to 
absorb used cars. Dealers must 
handle used cars. There is no 
other outlet sufficiently large tc 
take care of the volume. Used car 
sales are important — they always 
furnished a larger market than 
new-car sales; in fact, used cars 
are a fervent missionary in pro 
ducing new-car sales. It’s a public 
and industry service. We must be 
prosperous to take care of it. We 


can’t price ourselves out of busi- 


ness. But it takes money to handle 


them. The consumer and the nation 


benefit. 

Before the war, it was esti- 
mated that no more than nine 
million families were in income 
brackets high enough to justify 
the purchase of new cars, while 
15 million families were earning 
at a rate that could afford only 
a used car. Because the used car 
offered so much for so little 
money, the bantam or light car 
so popular in Europe never gain- 
ed sufficient public acceptance in 
America to justify their produc- 
tion. We look forward to the time 
perhaps in 10 years when Amer- 
icans will find use for 50 million 
cars. A large number of these 
owners are going to represent 
used car buyers. So I predict 
that no matter what happens in 
Washington, eventually historic 
discounts will be restored by the 
manufacturer. 


* * * 


Dealer Responsibility 
On Car Sales 


yor that new-car rationing has 
4+‘ been eliminated, dealers are 


discussing the freedom in allotting 
new cars to customers. Many deal- 
ers point out that a dealer should 
be careful to sell only to his own 
customers — people he knows — 
customers who have real legiti- 
mate immediate need for the car. 
In following out that policy, 
dealers point out that it would 
be unwise to follow the eligible 
lists used by the government 
under rationing. Customers who 
were eligible under rationing 
took advantage of their position 
and already have bought cars 
that will serve them dependably 
until new cars’ get plentiful. 
There were a lot of salesmen, for 
instance, not eligible under ra- 
tioning, who need cars critically 
— need cars to maintain them- 
thelves in business — need cars, 
in fact, to make a living. 
Dealers also point out another 
reason for taking real care in 
aulotting cars. As long as there 
is a shortage of cars, there will 
ibe energetic attempts to obtain 
}a car by individuals simply to 
|pass it on to the black market 
tor higher than ceiling prices. The 
trade has a responsibility here, and 
it know it can be depended upon 
| to exercise good judgment. 
: oe 
| Fire Sweeps Muller 
FORT WORTH, Tex. — (UTPS) A 
four-alarm fire last week of undeter- 
}mined origin, caused damage _ tenta- 


tively estimated at more than $100,000 


'to John Muller Co., wholesale auto- 


; motive parts and repair concern here. 















‘Minn. Dealers 
Book 5 Sp -akers 


% ™ e 
For Convention 
MINNEAPOLIS. 




























The program 


for the 26th annual convention of 
the Minnesota Automobile Deal- 
ers Assn. was beginning to take 
shape last week, with five speak- 

ers already listed. 
Glenn B. Atcheson, generat 
manager of the association, an- 


nounced that two other speakers 


still were to be heard from. Tho 
convention will be held Nov. 28-29 


the Nicollet hotel 
Speakers who have accepted in- 


in here. 





clude Lyman W. Slack, general 
sales manager of Packard; AI 


HERE ARE THE new officers of the South Carolina Automobile Dealers | Rude, sales manager of Universal 


Assn. Left to right, are: S. C. Berry, secretary-treasurer, Hampton Motors, Carn. OOPD.: Joseph T. Meek ex- 
Columbia; A. H. Easterby, vice-president, Easterby Motor Co., Greenville; T. ecutive secretary f the MIllinoi 
V. West, president, West Chevrolet Co., Georgetown; R. T. Clarke, NADA] “‘ ee ee ae aaOLe 
director, Central Chevrolet Co., Columbia. Federation of Retail Assns.; Lee 
Moran, executive vice president of 
NADA, and Paul M. Millians, 


vice president of Commercial Cre- 
dit Corp. 


Ohio Dealers 
Klect Trustees 





COLUMBUS, 0. During the 
annual convention of the Ohio 
Automobile Dealers Assn. held 
ec here recently, the following were 
elected trustees: 
heun, inehede (agit ¢ right) 7% ©. Wiehe "aeeshe, Wiselew Chevrolet Co. ». A. Bennett and oo — 
Kingstree; W. W. Lorick, director, Lorick Motor Co., Lexington; S. C. Berry, | Weiler, Cincinnati: W. H. Boy':in, 


secretary-treasurer, Hampton Motors, Columbia; A. H. Easterby, vice-president, 
Easterby Motor Co., Greenville; T. V. West, president, West Chevrolet Co., 
Georgetown; R. T. Clarke, NADA director, Central Chevrolet Co., Columbia; 
J 


Middletown; 
Dayton; 


Ralph J. 
Carlton C. 


Roders, 
Davidson, 





. L. Newsom, director, Hartsville Motor Co., Hartsville; C. T. Clark, director, Springfield; E. A. Hawisher, Li- 
Hunter Motors, Florence; Phil Stephenson, director, Daniel-Stephenson Motors, ma: A Y Schets Dehance: Joh: 
Gaffney; Theo Eskew, director, Clyde L. Stone Co., Anderson; J. W. Smith,| M@. “A. F. senetz, Denlance, John 
director, Smith Motor Co., Newberry; Raymond Wittschen, director, Wittschen | L. Henley, Toledo; Earl C. Live- 
Motor Co., Charleston. sey, Jackson; Roy Brandenbu~* 

Washington Court House; A. E. 
? White and D. Paul Davies, Co- 
Ow es a ea er: lumbus; Carl E. Danner, Marion 
Willis J. Hakes, Fostoria; L. DID 
Wheeler, Fremont 


Many Offers Made in N. Y. State After Price Czar 


Says He’d Like to Be One Himself Cc. B. Nye, Athens; E. N. Sands, 
3Zasil; Fred D. Potschner, Dover: 
ALBANY, N. Y.—-Many offers of | Cortland. Other offers have been W. A. Brandenburg, Mansfield; 


in Glens Falls 
chambers 


Georce G. Llewellyn, Lorain; Roy- 
al E. Crawmer, Zanesville; Wal- 
ter C. Were, Martin’s Ferry; Mike 


sent by dealers 
and through various 
of commerce. 


retail auto dealerships have been | 
tendered to Chester A. Bowles, | 
JPA administrator, in reply to his | 


statement appearing in the press: Neubig offered his  business,} Turk, East Liverpool; John C. 
“If any dealer complains of hard- | which was a substantial one prior] Kramer, Canton; F. G. Lyle, Cu- 
ships to himself, his children or/to the war, on the following price] yahoga Falls: D. L. Sessions, 
grandchildren, I would like to get | terms: Kent: George L. Dorner, Cleve- 
up a little pool to buy his dis-| 1. Current inventory. land; Fred G. Barker, jr., Cleve- 
tributorship. I can’t think of any-| 2. Plus four years back salary] jand: L. F. Donnell Youngstown; 
Oe 5S Te SR Te OO ee pee. J. E. DuPan, Willoughby, and 
three years. : 3. Plus accumulated back rent] guott A Rogers, Cleveland. 

First of these offers came in @ |for four years. a rr 

ee a en ,3 oo 4. Plus operating loss for four oar oy 

Neubig oO e Neubig Motor Uo., re? . . o 

: ; "7 MeEivein Made 


5. No charge for good will built 
up over 18 years. 

These offers have come as a re- 
sult of Bowles’ statement in 





~ Dealer Walkout? NADA Director 





rolling to dealers throughout the 
country, that they refuse to un- 
load the automobiles from the 
freight cars if the discount is 
reduced. 

This will cause a shortage of 
freight cars and the auto fac- 
tories, unable to ship the new 
models and consequently will 
close their plants, forcing un- 
employment, Lane said. 

Then, according to Lane, the 
powerful UAW-CIO leaders will 
have to go to Washington to get 
the matter straightened out 
quickly. It would be interesting 
to have the dealers “turn the | 
tables on the union for a 
change,” Lane declared. | 





Forest Delivers Ist Car 
In Portland, Me. 
PORTLAND, Me.-——Returned vet- | 
erans and old customers will have 
preference in the allocation of 
new Chevrolets by Forest City | 
Motor Co. here. 
This was announced last week | 
by S. E. Gemmer, president and | 
manager of the firm, as he deliv- | 
ered the first postwar car in Port- | 
land to Col. Spaulding Bisbee of 


Cape Elizabeth and Waterville. 


plan were put in effect.” 

“The average net profit of the 
automobile dealers of the nation 
for the three years prior to the 
war was only 1 percent,” he said. 

Spokesman for the New York 
State Automobile Dealers stated 
that a recent survey disclosed that 
operating costs of dealerships, in- 


cluding labor, had increased an 
average of 331/3 percent above |‘ 
that of the prewar period. 





an- > wy Y ac 
Nationwide Strike Urged nouncing that any increase in cost meee” m - oz oo Ps 
If Discount Is Cut of prosucten oF Rew passenger been elected NA- 
i 5 cars should be absorbed by the see a 
HARTFORD, Conn.—In con- | auto dealer. Based on predicted in- DA director fo 
nection with the proposal to cut [crease in cost of new-car produc- the district of 
the dealers’ new-car discount, [tion this would mean a cut in the New York until 

Carl R. Lane, manager of the | retail dealer's discount of about 50 August, 1948. 
Connecticut Automotive Trades percent of the prewar figure. McElvein has 
Assn., has advocated a nation- | Carl Fribley, president of the served for four 
wide strike of all new-car deal- New York State Automobile terms as presi- 
ers. | Dealers, declared that “dealers dent of the Buf- 
Lane recommended that at | could not remain in business, ex- falo Automotive 
some time soon when cars are | cept at a loss, if the Bowles Srate Anan. Sle 





is also a director 
of the New York 
State Automobile 
Dealers 


. H. McElvein 


Ga. Registrations Gain 


ATLANTA.—Georgia automobile reg 
istrations for the first 10 months oo 
this vear show an increase of 5.4.3 

er the corresponding period of 1044 
1 A. Latimer, director of motor ve 


hich licenses 


re ports 





On the House... 


Many dealers are looking for trouble; they aren't placing deposits 


on new cars in escrow... 
senators to attend a House comm 


of auto dealers with their local congressmen 


new high at a House hearing. 


. James C. Havron, former 


on new cars, of course 
since OPA termed truck prices 
past... . 


. Ability to get 365 representatives and 


ittee hearing indicates the influence 
the attendance set a 


NADA membership is climbing sharply, was 16,861 as of Oct. 31 
secretary 
has been promoted to lieutenant colonel 
they'll be reduced similarly on new trucks 


Tennessee association, 
If discounts are cut 


ot 


temporary When issucd in months 


Chicago association has restored membership dues to prewar level; 


during war they were reduced 3 


) percent. Chicago dealers have 


voted overwhelmingly in favor of Sunday closing during 1946. 


Pete WEMHOFF 








AUTOMOTIVE NEWS, NOVEMBER 19, 1945 


The Newspaper of the Industry 


Automotive News 


(Established in 1925) 
Published Every Monday at 
DETROIT 26, MICH. 


@® Cables Address—AUDANE, Detroit @ 
2666 Penobscot Bids. Telephone CHerry 0495 





New York 
51 E. 42nd 8t. 
Murray Hill 6-0104 


Los Angeles 
403 W. 8th St. 
Tucker 1579 


/ Washington Chicago 
Chandler Bidg. 360 N. Michigan Ave. 
National 4303 State 6273 


Publisher— George M. Slocum 


Business Manager -B. B. Crighton 


Editor Pete Wemhoff 
Advertising Manager —Edward Kruspak 


Managing Fditor—Robert M. Finlay 
Service and Truck Editor—-J. C. Weed Midwest Adv. Mgr.—-J. Goldstein 
Associate Editor —Mel Humphrey Pacific Coast Mgr.—-R. H. Diebler 
Fadltorial Assoctates-- Patricia Cassady, Mac Gordon, George Deery 
(Chris Sinsabaugh—Editor 1933-1943) 


RESIDENT CORRESPONDENTS 


Harrisburg, Pa.—Sylvan Lebow 
Hartford, Conn.—J. L. Coughlin 
Kansas City—I. E. Kirkland 
Lineola, Neb.—G. W. Kline 
Little Rock—Inez H. McDuff 
Los Angeles—L. C. Barnard 
Loulsville—A. W. Williams 
Montreal— Roy Carmichael 
Nashville—Clyde Grissam 

New Orleans—Gordon Hebert 
New York--Bethune Jones 
Omaha — Arthur B. Oleson 


Philadeiphia—M. C. Nissman 
Portiand, Ore.—F. K. Haskell 
Richmond, Va.—T. D. Eaton 
San Antonio—B. C. Reber 
San Franciseo—Leon Pinkson 
Seattie—D. M. Trepp 
Spartanburg, 8. C.—L. D. Bray 
Springfield, t1.—C. C. Hall 
St. Louls—Sam X. Hurst 
Toronto—James Montagnes 
Vaneouver—F. H. Fullerton 
Washington—William Uliman 


Akron--Hex McConnell 
Baltimore— Kate Savage 
Birmingham, Ala.—Geo. Watson 
Belse—H. H. Miller 

Boston— Art Riley 
Gutte—Kenneth Mulholland 
Chariette, N. C.—D. G. Spencer 
Chieago— Mel Adams 

Columbus— Bert D. Strang 
Ceneord, N. H.—Guy Langley 
Oenver—Ira Alexander 


(Other Cities covered by Universal Trade Press Syndicate) 





Subscription: ONE YEAR $4; TWO YEARS $7, including annual Almanac 


Edition, for United States and Canada, also Mexico, Cuba and Panama. 
To other countries, one year $6. Single copies 15c. No Free List. 
Advertising Rates: See Standard Rate and Data, or write for rate card. 


intered as second-class matter Post Office, Detroit, under Act of Mar. 3, 1879 
Member of Audit Bureau of Circulation and the Associated Business Papers 


AUTOMOTIVE 
OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, é direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


. - » And What Does Mr. Bowles Expect 
American Citizens to Do? 


PA Chief Bowles complained last week to the House 
Small Business committee that auto dealers flooded 
their congressmen with protests on OPA’s discount slash. 
And what does Mr. Bowles expect American citizens to 
do when they are being wronged? Isn’t that the democratic 
process of government? How else does Mr. Bowles expect 
congressmen to know the thoughts of their constituents? 


Furthermore, auto dealers’ protests were aired in “Town 


Hall” manner before an open hearing of the House com- 
mittee, so that one and all could hear both sides in the 


controversy. 


Does Mr. Bowles protest this above-board method of 
running a democracy; does he prefer the undercover tactics 


used by labor, farmers and other blocs? 


Kill-the-Profit Tactics 


Te ““kill-the-little-pigs” type of braintruster thinking, 
which attempted to solve the farm problem in the early 
days of the New Deal Administration, seems to be just as 
evident in this Administration’s approach to the “prevent 


inflation” program. 


Only this time the campaign seems to hinge around 
killing the profit in business and encouraging the “distribu- 


tion of wealth” philosophy. 


America developed into the world’s greatest commercial 
nation because men could make a profit in business. Amer- 
ican businessmen and industrialists have led the world for 
years because of our free enterprise system that allowed 
competition alone to regulate the profit that can be made 


in any business enterprise. 


Now the braintrusters of Truman’s administration are 
doing everything they can, it seems, to promote “prosperity” 
by eliminating the very thing that made American business 
the world’s leaders — by tampering with the very funda- 
mentals that made American business what it is today, 
the employer of more labor at higher wages than is found 


in any other nation on the globe. 


Fortunately, American businessmen are not taking this 
type of braintruster thinking sitting down. Boatbuilder 
Andrew Higgins published his protest of government med- 
dling into the fundementals of his business far and wide 


— auto dealers and manufacturers are doing the same. | 


| A three-week swing around the 
Eastern and Southern states, away 


from strike-torn Detroit, gives one 


|a perspective which is refreshing. 


Without exception, everyone asked 
me the same 
THISA question: “What 
AND will happen to 
THATA the labor situa- 
tion in Detroit?’ 
I think I surprised them by saying 
that bad as it appeared at the 
moment, the barometer reading 
already showed that it would be 
clearing in the near future, per- 
haps however, only after heavy 
thunder storms. The past week has 
not changed my opinion that we 
are more than half-way out of 
the labor-trouble woods and it may 
clear as suddenly as V-J Day came. 
The labor leaders can collect no 
dues from struck plants. Manage- 
ment is between the devil (higher 
wages) and the deep blue sea (no 
increase in new car prices). Both 
sides have become so accustomed 
to leaning on government for de- 
cisions that the termination of hos- 
tilities is only being delayed. In 
the meanwhile, a long - suffering 
public is getting fed up on the 
whole situation and is making itself 
heard in Washington where it 
counts. 
* * * 


To increase your respect for this 
column, I have, in all due modesty 
to report that on my return, 1 
collected the $100 bet which I had 
made early in August that Mr. 
Frankensteen would not be the 
next Mayor of Detroit. My friend 
was as anxious as I that Jeffries 
be reelected but had absolutely no 
hope and I made the bet three 
month’s prior to election to help 
raise his spirits. No mayoralty el- 
ection ever held in Detroit attract- 
ed such nationwide interest. Detroit 
is known as a labor town. It is 
the headquarters of UAW - CIO 
which has held the spotlight of 
publicity since the time it was 
organized. No one has forgotten 
how the great and independent 
Henry Ford finally gave in to this 
union and tolerated a check-ofi 
from the pay envelope of every 
man in his employ. The public 
had come to the opinion that the 
UAW-CIO was omnipotent and that 
it would take over the city gov- 
ernment in Detroit, thus influenc- 
ing every future election in Amer- 
ica. 

© - ” 

Being a country boy and not 
knowing much about city politics, 
my conclusions were based on my 
inherent belief that a majority of 
the people in America do not be- 
long to unions, do not like what 
they have seen going on in recent 
years which they blame on un- 
scrupulous labor leaders and that 
they fear a drift to the left which 
they will no longer tolerate. Frank- 
ensteen lost in Detroit because the 
white collar class, the little busi- 
ness men and the Americans who 
are, after all, the majority, got out 
and voted only because they were 
scared stiff. If an election can be 
won in Detroit, the center of union- 
ism, against unlimited funds and 
men and women workers for the 
labor cause, it is a foregone con- 
clusion that this movement cannot 
win in any municipal, state or 
national election if the majority 
will get out and vote. 


+ * * 


I am still waiting for the photo- 
graph of the first delivery of a 
1946 car to a legitimate buyer by 
one of our readers. The prize you 
know is a plaque commemorating 
the event which you can hang in 
your showroom or office. 


& * * 


Probably the first super-highway 
to be completed after the war will | 
be the Detroit-Chicago Expressway. | 
Will anybody be embarassed if I 
suggest that it be named The Hen- 
ru Ford Highway in fitting tribute 
to a great living American who 
did as much, if not more, than} 
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In This Corner 
> 


a 
‘Straight Thinking ... . 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


Praises Editorial 


Allow me to congratulate you for 
your front-page editorial in your 
Nov. 12 issue, regarding Mr. Bowles 
and the automobile dealer. 

Straight thinking like this will 
probably get us farther than any 
other method I know of. 

Congratulations. — Cuas. C. Bas- 
cock, president, 30th & Central 
Sales Co. (Ford), Indianapolis. 


Proposes Sitdown 

The following just came over the 
ticker —“Price Administrator 
Bowles openly admired the greatest 
single group operation since OPA 
was established, but declared he 
will continue to apply cost absorp- 
tion to automobile dealers.” 

If OPA cuts discounts to new-car 
dealers, everyone of them in the 
United States should close his place 
of business for one day in protest. 

Automobile dealers were left sit- 
ting high and dry, and many had 
large expensive buildings and no 
revenue to support them, except 
profit from repair parts and labor. 
To try and stay in business or quit 
was a big question. As an automo- 
bile dealer, the writer preferred to 
stay an automobile dealer. The best 
contribution we could make to the 
war effort was to keep cars and 
trucks repaired and running. 

Automobile dealers were as patri- 
otic aS any one else, and they 
sacrificed as much or more than 
any other class of merchants dur- 
ing the war. Many went broke. A 
high percentage that stayed in lost 
money. Many dealers now need 
equipment, ard their places of 


America needs real incentives to forge ahead and develop |any other to make good roads | pysiness are run down and need | 


jobs for more people at greater wages—not a “kill-the-little- | "®¢ess!ty- 


pigs’ philosophy that endeavors to control the basic law of 
supply and demand without adequate return to everyone 


concerned, labor, salesmen, dealers, factories or stockholders. | Christmas! Want to bet? 


Don't give up, new cars will be} 
rolling off all the lines before 
G.M.S. 


| paint and repairs. 


It seems to us that it takes un 
limited, unmitigated guts to ask 
the dealer to take a 50 percent cut 
in commission. Even a cut to 18} 


percent is a rank injustice. Many- 
facturers made plenty of mo 
during the war. Most automobile 
dealers lost money. How long, 
Lord; How long will we have 
stand for this mess?—Roy Martin, 
Roy F. Martin Co. (Ford), Woost 
O. 


Wonderful Help 

I enjoy reading Automotive News 
very much. I have been managg~ 
of Scott Chevrolet Co. for ma 
years but have recently signed 
Nash and Diamond T franch 
for this area. I have the buildif® 
formerly occupied by Laurel Equip- 
ment Co. (International Harvest; 
Co. dealer) of this city, 428 
Magnolia St._-A. B. Martin, A. B. 
Martin Nash Motors, Laurel, Mi 


Coming Evente 


NOVEMBER 


22—Chicago. Re-running of America’s 
first automobile race during Golden 
Jubilee Celebration. 

26-30—New York (Hotel Pennsylvaniaf. 
Sixty-sixth annual meeting of Amer- 
ican Society of Mechanical Enginee 

27-28—Atlantic City (Claridge Hote 
Annual convention of New Jersey 
Automotive Trade Assn. 

28-29—Minneapolis (Nicollet hotel 
Convention of Minnesota Automob 
Dealers Assn. 


DECEMBER 

$-4—Topeka (Jayhawk hotel). Conven- 
tion of Kansas Motor Car Dealers 
Assn. 

3-5—New York (Hotel New Yorke 
MEWA's Eastern regional conference. 

3-5—Chicago (Edgewater Beach hotel 
SAE National Transport Engineeri 
meeting. 

7-8—Great Falls (Rainbow hotel). An- 
nual convention of Montana Auto 
bile Dealers Assn. 

§-11—Richmond (Hotel John Marshall). 
Annual convention of Automotiyg 
Trade Assn. of Virginia. { 

18—Hartford. Annual convention of 
Connecticut Automobile Trades Assn. 
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Dest way to go places! 


Dealers see winning combination in Hudson's 1916 product and 19.16 program 





The hundreds of automobile dealers who have joined _ It is the product of more than two years of careful 
Hudson in recent months have done so for Just one planning —tailored to the times. It includes factory 


reason: They see in the 3 “t . : ; ~~ 
y Hudson product and Hudson co-operation, field personnel, advertising and merchan- 

rogram a combination that is sure to “go places.” - 5 ; ; 
PFO 6° Pp dising that can help get action at the point of sale. 


Facts certainly justify that belief. ; : : , 
Add it all up! A high quality product. High calibre 


c 4h > ' oe - j 
ee ee ee ee ee ee ee sales representation. A highly effective, long-range 
duction lines, we get this word from every side: “You 
; | ; p sales and advertising plan. All backed by modern 
have given us far more in the way of fresh new styling, 
plants which have in a single year produced more 


luxury and convenience than 
than 300,000 automobiles. 


we had thought possible.” 


Along with these new cars These are some of the reasons why Hudson will sell 
g S. 


a complete, well balanced a substantially larger share of the total automobile 


program is also on the move. market in the years to come. 
The distinctive Hudson Triangle emblem | D A () | \ 
—in a new dress for a new day—will soon 
be a familiar sight on America’s highways. THE FINE CAR OF LOW PRICE 
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Offered in a Super Series and a distinguished Commodore Series — with choice, in either series, of the famous Hudson Super-Six and 
Super-Eight engines. Pictured here, the Commodore Sedan, Also rugged new %-ton Cab Pick-Up with famous 102 h.p. Super-Six engine. 
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See 50 Miles per Gallon... ‘Chevrolet's Bid . ys | Rumor Roundup 


Car Engine Design : a E Bi | On That New 


& 4 = te oft . SO ae ie? Fe 

Oil Spokesman Says ER, | cunvenann — ores qed 

ei " E: 8 maze of rumors concerning ‘Yae 

nen new car Jack & Heintz is expect- 
ed to build, summed up " 

fairly reliable sources, indicate 
that it will have: Ss 
-y we to Body of plastic and fibergrass, 
leg we ' designed by W. B. Stout, noted 


CHICAGO. Automotive en-; entists in the search for methods 
gine designers, not the petroleum| to make the use of atomic ener- 
industry, are on trial in the quest| sy practical,’ Boyd said. “Any- | 
for greater motor vehicle operat-| thing that benefits the American | 
in economy, Dr. Gustav Egloff,| people as a whole benefits those 
research director of the Universal] of us who are in the oil busi- 
Oil Products Co., Chicago, stress-]| ness.” 
ed last week during the twenty- W. J. Schroeder, Bureau of 
fifth annual meeting of the Amer-| Mines, Washington, reported on 
ican Petroleum Institute here. results of the government-indus- 

The answer to the problem of| try investigation of Germany's 
more miles per gallon is smaller,| synthetic oil industry. a 


engineer. —" 


bate Rear-engine power with a Skin- 
™ | ner motor. = 


—-_ 


THE NEW 1946 CHEVROLET Stylemaster Sport Sedan, now coming from Half the weight of conventiona 
the factory assembly lines, is the product of modern styling and up-to-the- ears 
minute engineering. ‘It presents a smart, low, massive appearance. Style distinc- a se 
tion is increased by the harge array of color combinations and two-tone hues While William S. Jack, head®® 
available. The front of the new car presents a horizontal sweep of gleaming the fabulous wartime concern, has 


oline, Egloff said, adding that 
weight should be one pound per 
unit of horsepower instead of 
the existing five pounds. 

When the objective he envi- 


in automobile circles, he has &n- 
ae “PA | nounced hopes of producing autos § 

by the end of 1947. = 

The Skinner engine, of the 
“flat,” opposed cylinder type, smgelL 
and light and reportedly given 
30 to 40 miles to the gallon, is 
said to have been largely r ma 
signed by Ralph Heintz and em- 
ploys semi-sleeve valves. 

The body, described as exd 
tionally strong and light and 


more roomy than those of stagd-—™ 
_ 


old fields by injecting water 
into the  petroleum-bearing 
strata were cited in a_ report 
by George W. Holbrook and 
sioned is accomplished, Egloff ae H. Young, Wellsville, 
said that motorists will be able| “—.° 
to get from 25 miles per gallon Methods are now available 
out of larger cars to 50 miles} Which permit estimates of the be- 
out of the smaller ones. He fore-| )4@vior of an oil well or gas reser- 
cast that it will be three to five | Voir throughout its entire life, it 
years before passenger cars will] “45 pointed out at a panel ses- 
be able to utilize higher octane| Sion. which also advocated the 
gasoline efficiently. drilling of as many wells as_ pos- 
He commented further that “I] Sible in a given field. 
sometimes wonder whether the Plutonium, which he described 
automobile engine designers are] as “similar to U-235 but a rela- 
in the steel business, judging from] tively inexpensive substitute” 
the weight they prescribe.” looms up as the real atomic com- 
“Petroleum can supply the tires] petitor of petroleum, according 
upon which automotive vehicles}| to Clark Goodman, Massachu- 
travel, as well as the fuel that] setts Institute of Technology. 
drives and the oil which lubri- Charges that railroads are ob- 
cates them and tires that may] structing airline expansion by on- 
be expected to outlive the car] posing municipally financed air- 
with a mileage of over 100,000."} ports were made by C. R. Smith, 
Eloff declared. chairman of American Airlines. 
“The oil industry can more | He said, “There will also be an 
than produce the world’s needs | attempt to regulate air transpor- 
of synthetic rubber of over 1,- | tation on a state level, althouch 
00,000 tons yearly at a price | some states can be crossed by 
Isvel highly competitive with | airplane in less than 15 minutes. 
natural rubber.” In the long run it will not suc- 
William R. Boyd jr., API pres-| ceed but it is possible that the 
ident, discussing atomic power,| time can be deferred when full 
asserted that the petroleum in-| benefit of air transportation is 
dustry welcomes it as a new] ayailable to the public. “Rail 
source of energy to help the! carriers and air carriers are not 
world’s work, rather than regard-| entirely competitive. There is 
ing atomic power as a rival. need and room for both. There 
“Petroleum scientists gladly] are useful tasks for both to per- 
join with all other American sci-] gorm” 
A three-point national policy 
= . >..Be program was urged by Secretary 
Minneapolis Police of the Interior Ickes in order to 
Get Ist 6 New Fords make certain of adequate oil 
MINNEAPOLIS. — Six new supplies. He advocated stimula- 
Ford ears, the first to be deliv- tion of oil exploration, efficient 
ered here to an actual user, free and thrifty use of resources, and 
of ration rules since start of the assurance of access to foreign oil 
war, were delivered to the Min- supplies when and if needed. 
neapolis police department. He recommended that the pro- 
Six Minneapolis dealers each gram be promoted by private in- 
turned over one car which they dustry, which “has developed our 
had received recently from De- oil resources with an efficiency un- 
troit. An agreement was reached matched anywhere in the world.” 
with the price fixed at “not to : 
exceed the OPA ceiling as of It costs you about a penny-a-day to keep 
date of delivery.” abreast of the automotive news — better 
renew NOW! 


ard design, is said to be in™& 


THE INSTRUMENT PANEL on the new 1946 Chevrolet is distinctive for] least experimental production by 
the practical arrangement of its dials and indicators, within full view of the th Owens - Cornin Fiber y 
driver. Noteworthy, too, is the panel’s beauty, in a color that harmonizes with e we & iberg 
upholstery and interior fittings. Illumination on the dials can be controlled | Corp. at Newark, O. 


to any desired degree of brightness. Interviewed in Cleveland last 
week, Stout said the Skinner 
gine “has greater possibilities 
than any engine yet built . os 
and weighs about half the “Soa 
pounds of the average car power 
plant.” 4 
Rear-engine design, he said, 
puts the motor where it sho ld_ 3 
be, removing weight from 
front so the car steers more 
easily. = 
The Skinner engine which,™5o0 
far, Jack & Heintz alone is li- 
censed to produce, reportedly a 
be made in a large and small 
size. 


U. S. Rubber Lists 
18% Tree Loss 
In Far East 


ONLY THE NEW 1946 Chevrolet, among the low-priced cars, has the famous] NEW YORK.—Eighteen pergq 
body by pone at — anty be lines - t yg A Phe ed u ae a of the trees on the U. S. Rubser 
ictured here. Pure peauty has been attained in the design of trim an j . 7 
The rear compartment is spacious and has an atmosphere of luxury. Outstanding Co. plantations in Malaya and Su 
riding comfort and smoothness is provided through unitized knee action. matra have been destroyed, accq 


ing to John W. Bicknell, mandg- 


191,214 Civilian Trucks ing director of the plantations sor 


Bicknell said the loss was the 
M h result of neglect and to cutting 

Veadanedl 4 AL) 9 ont S down the trees in order to p 
food crops. Although the central 

WASHINGTON. Production| gross vehicle weight, totaled 6,-|factory in Sumatra appears to 
of trucks and tractors during the| 240, all of which were for civil-|in good operating condition, Se 
first nine months of this year| ians. Only one of 17,382 turned|Said the major portion of equip- 


totaled 541,517, of which 350,303] out in the 9,000 to 16,000 pound|™ent will have to be replacedg@jyems 


were for military and 191,214 for| classification was allocated for|, It will take three to five years 
to bring natural rubber operations 


and output back to normal, depe - 
ing on labor supply to a large 
extent, according to W. E. Cake, 


civilian use, according to figures| the military. 
released last week from the War In the 16,000 pounds and over 
Production Board. type 7,511 jobs were made. Civil- 


September output included 30,-| ans obtained 6,401 while 1,110|heaq ‘of the firm’s scientific - 
472 civilian and 1,111 military| Were set aside for military con-| search in the Far East. 
models for a total of 31,583. sumption. . 3 3 


Vehicles under 9,000 ounds, During the three quarters end-} 77 7 ° 
: “a Z —_|ed Sept. 30, production was as 17-Cent Rubber Price 


follows: 9,000 pound size, 33,415] OK’d by British Chief 
ee ia civilian and 132,574 military, to- DETROIT. — The current pwee Jf 
taling 165,989; 9,000 to 16,000] of about 17 cents per pound in 
Set ies Surplus pounds, 116,081 civilian and 24,053] U. S. money for natural ruh 
military, totaling 140,134; 16,000] is regarded as_ satisfactory “by 
= ‘CPYs pounds and over, 41,718 civilian] both growers and consumers, gc- 
Battery Char oe rs and 193,676, totaling 235,394. cording to Col. R. M. Willia : 
WASHINGTON. : ll and- The above figures differ from] chief of the Britsih Military Ad- 
cent ceilings have been establish-| “factory sales,” accepted as an] ministration’s Trade and Indgs- 
ed on new battery chargers de-| index before the war. Jeeps, mil-| try department in Malaya. 
clared surplus and sold by the] itary ambulances and wheel- Williams, according to an As- 
government for civilian use, ac-} drive personnel carriers are in-| sociated Press dispatch last w —* 
cording to OPA announcement] cluded. from Singapore, said that con- 
last week. Half-tracks, armored cars and] ferences in New York and Lgn- 
The ceilings, effective Nov. 15,| integral buses are excluded. The} don among U. S., British Ge 
are $21.50 per charger at retail] reported production is from 38] Dutch representatives were seek- 
and $16 each on sales tc retail-| companies representing the en-| ing to reach an agreement gon 
ers and industrial users. Ceilings| tire industry. natural rubber prices. 
are also established on sales to 
wholesalers. . 7 ‘ : 
RFC proposes to sell approxi- 13 Fords Sold to 13 Vets 
mately 11,500 of these battery 
chargers in the Cincinnati area. 
The ceiling prices just set apply 
not only to this partciular lot 
but to any other chargers of the} 
same type that may be sold. | 
All battery chargers sold at re- | 
tail must bear a tag showing the 
retail ceiling price, OPA said. 


ST. LOUIS.—The first postwar passenger cars sold in the St. Louis 
area were delivered to 13 war veterans by 13 Ford dealers in ce 
monies at Art Hill, Forest park, the largest public park in the city. 
Through arrangements made by James P. Roberts, branch manager 
for Ford, each dealer in St. Louis, St. Louis county and East 
Louis, lL, delivered one of the new models. 

Because the veterans had no priority for purchases, the sales we, 
voluntary on the part of the dealers. The new models were sold 
the 1942 price, subject to later revision. 


Oe 


AMONG FEATURES ON the new Dodge trucks is a vacuum-shift control 
on the dual purpose (2-speed axle) models. This control replaces the former 
manual type and simplities and permits more positive and quicker selection of 
desired gear reduction, it is said. The driver merely pulls up a plunger with 
two fingers while his hand rests on the gear shift lever. This actuates the 
vacuum shift with such ease that it is called finger-tip control. An adapter 
gear on the speedometer is brought automatically into use to compensate for 
the gear ratio engaged and so correct speed and mileage is registered. 


lighter-weight engines so designe . ‘ ‘ 
aie io Mba 80 to a5 ee Examples of success in in- | metal, in classical lines. It is the bid of Chevrolet to hold the sales leadership fi tor! fl a 
— i : ; ' i Bas creasing production of oil from attained in 10 of the last 11 prewar years. refused to confirm stories floa, Sans 


oe 


: 


SSS eee 





AUTOMOTIVE NEWS, NOVEMBER 19, 1945 


iain ETN Ty 


i {Alt 
i aii a 2 aie 


re nt 
‘ sania: il ie = 


eal gil ta 


st 
“4 


‘at? ¢ 
ores it ee a emer : 
wil i ft: Cee ae 
ry ; . - * is? 
“tii ccna I Yy wi Ape ag 


ni if Raina! et ua ft 


* Right across the land, Ford dealers are strik- 
"ng up the band for the outstanding event in 
heir automotive history. For now comes the 
big new Ford for 1946—the car for which 
thousands of eager motorists have been wait- ¥ : 
*ng. Fortunate indeed is the dealer selling 
hese new cars because more definitely, 
‘more positively than ever before, 
nis future is assured because... 


Bhere’s a future with Ford. 


GREECE 


THE NEW 1946 FORD 

















Cooperation Key 
To Labor Peace, 
Romney Says 


! CLEVELAND. Management 
and labor can achieve mutual goals 
of higher wages, lower prices and 
more jobs by cooperating, provided 
eo this cooperation is based on sound 
principles, George Romney, gener- 
al manager of Automobile Manu- 
facturers Assn., said last week. 
' In an address here before the 
; National Metal Trades convention, 
Romney said that America’s con- 
tinued progress depends on getting 
away from union monopolies so 
that collective bargaining can be 
carried on between employers and 
unions which are individually re- 





LIEUT. RODERICK RICE of Burlington, Vt., had his first bid for auto 
insurance turned down because, as the company erases it, ‘‘the car is too 
much older than the driver.’’ Rice, 21, picked u is 1922 Studebaker for $50 
in Boise, Ida., drove it frequently to the West Coast and has just complete 


Rice (at wheel) is Flight Officer Paul Smith 


sponsible to workers for the col- 
lective bargaining contract and for 
making it effective. 


“The future peace of the world, 
the future economic welfare of 
every American and the success- 
ful reconstruction of Europe and 
Asia depend on bringing Amer- 
ican management and labor to- 
gether on a basis that will per- 
petuate full opportunity for free 
management and free labor to 





Would you like to be a distributor for American Bantam 


heavy-duty SUPERCARGO TRAILERS? Then write us to find out 


whether your ter 


New groups with capital. as well as substantial firms with 
previous trailer or automotive experience, are being signed 


up almost daily. There is no time to lose. since our produe- 


a —— junket. With 
of Grand Rapid 


produce goods and jobs in abun- 

dance,” Romney said. 

He added that improved working 
conditions, higher wages, wider 
markets and more jobs are avowed 
goals of the auto managements 
and auto union. Managements 
know increased productivity is the 
key to these objectives but that 


ritory is still open. 


tion schedules are already set. Write us today. 


8, Mich., his co-pilot on a B-24 bomber. 


union policies have constantly re- 
duced productivity since 1935. In- 
creasing productivity of each work- 
er through better machines and 
methods and distributing the re- 
sults in lower prices as well as 
higher wages and job-producing 
profits must become a common 
goal. 
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Finance Code Tightened 


‘Full Disclosure’ Rules in Pa. Expected to Squelch 
90 Percent of Auto Racketeering 





HARRISBURG, Pa. — Pennsyl- 
vania’s special state legislative 
committee investigating alleged 


“unscrupulous and unconscionable 
practices” of some finance com- 
panies and installment dealers gave 
its approval last week to depart- 
mental regulations designed to curb 
“at least 90 percent of the racket- 
eering in the automobile business.” 


Emphasizing that “the vast ma- 
jority of firms are supporting com- 
mittee efforts to clean out the 
shysters,” Rep. Franklin H. Lich- 
tenwalter, chairman, and Sen. John 
M. Walker, vice-chairman, said the 
new rules would “open the eyes of 
purchasers.” 


Under one of the new regu- 
lations, scheduled to go into ef- 
fect Dec. 1, all applications for 
automobile titles must be ac- 
companied by a “full disclosure 
form.” 

To be filled out by the dealer 
and signed by the purchaser, this 
form includes space for the follow- 
ing information: cash price of the 





Ball Tnaiie tala 5 
Of Ford Trucks q 





sions now under way, Davis e 
plained. Ball has had many years’ 
experience in truck and comm 
cial 
ing to Davis. 












































































~a 


| 
| 


vehicle and accessories, less credjt.; = 
deferred cash price balance; ins 
ance premium; finance charges; 
other charges; time balance, a 
duration of contract. The title fo 
will be submitted to the Bureau of 
Motor Vehicles in the State [eg 
partment of Revenue. 
Under the second regulation, ex- 
pected to be made effective Jan — 
insurers will be required to place 
on policies the names of the actygl 
owner and lessor of automob 
bought on the installment plan, as 
well as the purchaser and lessg 
The certificate of insurance or pk 
icy also must itemize premium 
costs and protect the purchaser giz 
well as the dealer in any unearn®u 
or returned premium or dividend. 


“The committee feels co 
dent,” Lichtenwalter and Walker 
declared in a joint stateme 
“that the splendid work done 
date has made our study worth- 
while. The fine results obtaine 
have already produced excelle 
protection dealing with finance 
and loan companies. 
“We hope to plug 90 percent o 

the racketeering in the car businegs & 
with the enforcement of the t 
new departmental regulations.” 


At the completion of its invesg 
gation, the committee is expect 
to recommend specific legislation 
for consideration by the 1947 sta 
legislature. 

Besides approving the two ne 
departmental rules at its sess 
here, the committee heard testi- 
mony from Claude S. Klugh, map-_A 
ager of the Pennsylvania Auto 
tive Trade Assn., and representa- 
tives of the Universal CIT Co 
Commercial Credit Corp. and 
eral Motors Acceptance Corp. 







Union Contracts 
For Mechanics 


Signed in N.W. 


SEATTLE. — Both in this g 
and in Tacoma, identical new Ka- 
bor agreements have been signed 
by the industry and the un 
for mechanics, parts countermen, 
clerks, tire vulcanizers and pig) 
up and delivery men, lubricato 
washers and service men, ete. 


The agreements are with Lo 
44, Teamsters and Local 289, Me- 
chanics union in Seattle, ag 
similar locals in Tacoma. 
new rates, representing a wage 
increase of approximately 10 p 
cent, are as follows: 


~ 


Mechanics, $55 per week 
hours). 

Head countermen and parts 
routemen, $49.50. = 
Countermen, city buyers and 


order clerks, $46.75. 
Shipping clerks, $44. 


Vulcanizers and recappers, $49.- 
50. 

Motorcycle riders, pickup and 
delivery men, lubricators, wask- 
ers and polishers, battery aW 
service men, receiving clerks and 
parts room helpers, $42. —* 


DEARBORN. 
of J. D. Ball, 


Appointment 
formerly managgs 
of Ford Mot ®&, 
Co.’s Des Moines, 
Ia.. branch, = 
truck sales man- 
ager for the com- 
pany with hq, 
quarters here has 
been announcg? 
by J. R. Dav®. 
director of sales 
and advertisi 
The _ appoint- 
ment is in lipe 
with general 
pansion of all 
Ford sales d 


a 


J. D. Ball 





unit 


merchandising, accord- 


—— 
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r+ IN A FINE POSITION 
TO GO FORWARD FAST...” 


















*€ Looking forward to the post-war 





period, and realizing that merchan- 


dise methods will be greatly changed, 





I recently accepted Goodyear’s advice 









to secure a new location in the shop- oe ee GOODFYEAR 
ping district. My new store is located ee. JOHN R.SWEZEY 
next door to a large super market and ee 


a short distance from the Post Office. 


Service work can be done at the rear, 











&€This store was opened last fall with 
modern store fixtures, a special floor 







plan and striking outside identifica- 
tion—all inspired by Goodyear. Ever 






since opening day, I have had a sub- 






stantial business from foot traflic at- 






tracted by merchandise in my windows, 










€€] am happy with the thought that when 
more and greater variety of merchan- 







dise becomes available, I will be in a 
fine position to go forward fast.?? 


PATCHOGUE, NEW YORK 






CO-OPERATING FOR PROGRESS 


419 dealers have flown the Goodyear flag for 
25 years or more ... 1269 for 20 years or 
more ... 2594 for 15 years or more. . . 4268 
for 10 years or more . . . a record of long 











and successful association unmatched in the 
industry. ~ 









ODiis case is a typical one. Without exception, The Goodyear Complete Business Franchise For many years, Goodyear has been known as 
Goodyear dealers from Maine to California brings with it unique dealer advantages. Among the outstanding DEALER COMPANY. Today, 
get the active personal help of expert field men other things, a complete line of tires, tubes, Goodyear works with many more independent 
whose first and only aim is to make each opera- batteries and car and home supplies—plus prac- dealers than any other tire company. To- 








tion an outstanding success. Often this has tical and flexible retaH# planning that covers all morrow, these dealers will be in a fine position 






"helped build remarkable selling increases. sides of modern sales and service. to go forward — faster and farther! 


GOOD? YEAR 


THE GREATEST NAME IN RUBBER 
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AU this—and 


Fivdon us if we strain a vest button or two over this 
neat and nimble beauty—so will you when you have one. 


Look it over — and it strikes you — bing! — as the perfect 
expression of motorcar good looks, trim as a fighting 
plane, and just as swift-looking. 


Take in that rich, gleaming, smartly sculptured 
front end —and you’ll know right off this is the 
face good automobiles will put on in future. 


Now swing the wide doors. Slip into feathery 

seat cushions that are cordial welcome to take 

your ease. Fit your hand to the wheel —see 
how your foot finds the waiting gas treadle — 
and take a moment to realize that happier days 
really are here again. 


There’s a stout frame under you that’s like 
the bedrock foundation of a structure built 
for the ages. 


There are four soft service-free BuiCoil 
springs that can turn the roughest cobbles 
into a veritable Easy Street. 


Here are bodies that are better-than-prewar 
in thirty-five ways — a rear axle sturdied 


























em — 


comrort ang spring’ tolerances than an aircraft engine—a power plant 


p ith lux’ 





x! 
aTY-S! 
FOR FO 
LICKS 
AS 50 much THAT ° arim wheelsi 
T OTHER CAR " URE FOOTING <7 no heel-ove? - 
WHA al} valve . maximum ee np control: 
m a Buick Piro gets curves, and — " s-firm steerin 
POWER ecight EMBIme Oe aol. hrough Perm 
og straight-b ———" op of I p— throve” —T roe freaM 
a rurn from ee : 3 | fenders a eliminates need fo 
peak ret iad iro Fo wprU ' 
yw sTYLe - | shields. justment > ee leveras?® SrepOn ‘ od . : ’ : 
HIG e rear whe’ sim eof high-lerer ee ouch and refined in eight different details. 
—C” Accu CONVENIENS nat sets with 4 
K ' te se brake thar ' 
; AVINGS parking °* ve ? i i 
: ons re is BT holds fast. And when, with a toe-touch, you bring thi 
: Tieder be | igely Flites , : : : ; ; oe 
: eee pporecTion — °F 2 husky Fireball straight-eight to life, you kno 
HW l, im ers; » , . . * . o . , 
: runs psto™ Se rear by mp bumper iar het how a flier feels, revving his engines at the 
| re irom fulllenstt built ass—of genuine Boo Dral take-off line. 
ie STE a te oe coil SMARTNES?” Turret 10s © hree- 
oe tube 2" , Panthers ul with one-pecé ny interiors and t ’ . ° 
| PN ere Es ventilation, roo Here’s a hundred-plus horsepower in an engil 
| ringing names osha person seats that in vital dimensions is actually made to closer 
: — 
{ 
| 


ee eee 


AUTOMOTIVE NEWS, NOVEMBER 19, 1945 


—Shat’s nine ways better than even the last great Buick 
“ngines — including new precision boring of cylinders 
that velvets every mile and minute of engine operation. 


— 


90 take your place. Head for the open highway and 
ave fun. 


[he new Buick’s here — the best Buick yet —to prove 
that we can have Victory—and even better things than 


we had before. 
BUY VICTORY BONDS 





Dealer 


South Shore Buick Appoints 


York as Sales Manager 


South Shore Buick Co., 1441 
75th St., Chicago, announced 


E. 


A. York as sales manager. The 
company is celebrating its four- 
teenth anniversary this month. 

York has been in the automotive 
field for 22 years. He will be assist- 
ed by Robert P. Dodge, son of Pope 
Dodge, president. 

+ + + 


Roney of Frederick, Md. 
Awarded U. S. Citation 

Clyde M. Roney, Chrysler dealer 
at Frederick, Md., who served as 
head automotive adviser with head- 
quarters, MDW for nearly three 
years, has been awarded the em- 
blem for Meritorious Civilian Serv- 
ice, 

Among his accomplishments in 
the service was authoring a basic 
directive for a system of automo- 
tive parts exchange based on a 
pre-inspection to determine serv- 
iceability. This plan is said to have 


last | 
week the appointment of Thomas. 


AUTOMOTIVE NEWS, NOVEMBER 19, 1945 


Doings 


resulted in a 50 percent reduction 
of parts consumed. 
+ + + 


Chapman Motor in Miami 


Starts Construction 


Chapman Motor Co. has under 
construction a new home at north- 
east corner of Miami Road and 
Hendricks Ave., Jacksonville, Fla. 

The building will contain show 
rooms, offices and shops. It is 
brick, stucco, steel and _ glass. 
George O. Holmes is the architect, 
Sydney H. Stilley Co., the con- 


tractors. 
* * + 


Richmond Motors Finishes 


Plans for New Building 
Details of a new $75,000 build- 
ing at Richmond, Calif., for Rich- 
mond Motor Co. (Pontiac-Cadillac- 
GMC), have been released by W. 
D. McNevin, manager. 
Dimensions for the one-story 
building are 100 by 200 feet. Fea- 
tures of the building include free- 
dom from any interior posts, sep- 
arate lanes for entrance and exit, 


MITCHELL MOTORS, ATLANTA, one of the largest exclusive Oldsmobile 
dealers in the South, has started construction on a new two-story building 


which will represent an investment of approximately $200,000, A. 
rm, said. The structure will be two stories high and contain 


head of the 


O. Mitchell, 


more than 36,000 square feet of space. In addition, Mitchell said, the company 
will retain its present building, expanding it for use as a used-car salesroom 


and for storage. 


36 interior stalls for repair work, 
plus another half dozen outside 
the building, 


Johnson of Indianapolis 


Improves Show Room 
Johnson Chevrolet Co., Indian- 
apolis, has completed moderniza- 
tion of the showroom and parts 
department at 1035 N. Meridian 
St., the firm’s location for the last 
11 years. The parts department 


follows the open bin plan and all 
parts are easily inspected. 

Robert D. Johnson, president, 
Sid Glasson, sales manager, and 
Virgil Goodale, service manager, 
have each been with the company 
for 17 years. Irbin Long is the 


parts department head. 
+ a * 


Stucco Structure Started 


For Dealer Chapman 


Chapman Motor Co., Jackson- 


on see) 


AND A LONG LIST OF WANTS! 


Farmers in We Golden Crescent are urban in their 


()' COURSE, the farmers in Fe Golden Crescent 


—the prosperous states of Michigan, Ohio and 
Pennsylvania—don’t keep all their money in their pock- 


ets. They have a good proportion of their resources salted 
away in War Bonds and savings accounts. And they’ve 
put a lot into building up full ownership of their farms 


to a significant 70.4°%. 


(The U. S. average is 50.6%) 


But they still have—and will continue to have—plenty of 
available cash. It is estimated that, out of every dollar 


received for produce, the American farmer spends 77 


cents for manufactured goods. 


The Golden Crescent 


RURALLY RICH —POLITICALLY POWERFUL 


OHIO FARMER e 


CLEVELAND 


DETROIT 


MICHIGAN FARMER e 


buying habits. Now, with money to spend, they want a 
great variety of manufactured, branded, advertised goods 
which war restrictions have denied them. When you can 
tell them about goods once more available, the three 
million farm folk in Fe Golden Crescent will prove to 


be a huge, concentrated, profitable market. 


The best way to tell this ready-to-buy farm market about 
your goods is the most direct way .. . through the three 
publications these farmers most constantly read and 
most thoroughly trust ... MICHIGAN FARMER ... 
OHIO FARMER... and PENNSYLVANIA FARMER. 


PENNSYLVANIA FARMER 


HARRISBURG 


ville, Fla., is building a new ho 
at Miami Rd. and Hendricks A 
It will contain show rooms, offices 
and shops. 

The exterior will be of stuc 
finish. 


* * 


Tomchuck Named President 
Of Buffalo Garage Assn. . 


Harry W. Tomchuck, service 
manager of Union Garage, Inc. 
Cheektowaga, N.Y., has been elec 
ed president o 
Buffalo Garage 
Assn. 

Tomchuck has 
been servi 
manager sinc 
1934. 

Several mont 
ago he organiz- 
ed a club for em- 
ployees of th® 
garage. At 
monthly meet 
ings he discusse 
sales and serv- 
ice, instructi 
the men on the mechanical fes 


tures of the cars. 
* * * 


Brighten Up 
Hartford Dealers See 


Record Business 


Greater Hartford, Conn., dea 
ers are improving their places of 
business in anticipation of t 
new models. Most dealers expec 
to do more business than ever. 


Grody Chevrolet Co. is doubling 
the size cf its building. The steel 
frame work has been erected. 


W. Hart Buick Co.’s buildings 
have been completely repainted. 


Hoffman Motor Co. (Oldsmobile 
is also undergoing a complete 
renovating. The outside of thg 
building is being painted. Th® 
showroom will have a new ceil- 
ing and new offices are being i 
stalled. Fluorescent lighting is re= 
placing the old fixtures through- 
out the entire building. An add 
tional 4,000 square feet of space 
has been added to the parts de- 
partment by putting a ceiling i 
the service station and using the 
space above for storage. 

* * * 


Carmen-Luce Named by K-F 
For 16 Counties in N. C. 


Carmen-Luce Co. has been form- 
ed at Charlotte, N. C., as distrib 
tor for Kaiser-Frazer Corp. It will 
handle 16 counties in North Caro; 
lina, according to St. Clair Carme 
president. Milton Luce is_ vice- 
president. The company has ac 
quired two buildings with an 8&6 
foot frontage on W. First St. and 
is remodeling them. It expects tg 
open about Feb. 1. 

Carmen formerly operated a2 
Cord - Auburn dealership in Ne 
York city. Luce was with the War 
Production board in New York 
state for several years. 

* ~ 


Tomchuck 


Dietrich, Echtenkamp Name 


Lincoln-Mercury Dealer 

The first postwar exclusive Lin 
coln-Mercury dealership establish 
ed by Ford in the Buffalo area is 
D & E Motors at 5215 Main St 
Williamsville, N.Y. 

Partners are William A. Diet- 
rich, who was with Ford for 1 
years handling accounting and 
sales, and Martin J. Echtenkamp, 
who was in the Ford sales de 


partment for ten years. 
* * * 


High Level Motors Opens 


Chrysler Dealership 


High Level Motors, Inc., has op- 
ened a Chrysler dealership in tem- 
porary quarters at 1437 W. 25t 
St., Cleveland. It expects to occupy 
its new building next spring. 

William A. Snyder, in the auto 
mobile business for 25 years, is 
general manager. Jack Sivik is 
service manager. Arthur McBridéd 
is president and Daniel Sherby, 
treasurer. 

* * r 


Central Bus of Mont. Given 


3 New Areas by Superior 
Central Bus Sales, Missoula, 
| Mont., has been awarded a dis 
tributorship by Superior Coach Co., 
Lima, O., for Montana, Wyoming, 
Colorado, northern Idaho and east 
|}ern Washington, according to an 
announcement last week by Charles 
| Nelson, president. The contract 

(Continued on Page 14, Col. 1) 
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TEN THOUSAND TESTS AND 30 YEARS 
HAVE MADE EVANS AUTO LOADER GREAT 


For 30 years a large staff of EVANS  Today’s EVANS AUTO LOADER is as far 


loading engineers have added new knowl- _— ahead of old-fashioned wood bracing and 


edge, new engineering, new tests, to blocking as the sleek 1946 automobile 
develop the perfection of the modern is ahead of the 1915 model—in safety, 
EVANS AUTO LOADER. The result: efficiency, economy, and ruggedness. 


Loading Division 


: EVANS PRODUCTS COMPANY 


DETROIT 27, MICHIGAN 








— 
= 


VANS AUTO LOADER 


r ELIVERS AUTOMOBILES UNDAMAGED, FACTORY-NEW AND ON TIME 
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covers school and passenger bus | the ground, will be approximately 


bodies, integral buses and School- 
liners, he states. 

Nelson was formerly a dealer in 
Spokane, Wash. 


Buick Dealership in Fargo 
Opened by Krell 
H. G. Krell, formerly northwest 
zone manager for Buick in Min- 
neapolis, has opened a Buick deal- 
ership in Fargo, N.D. Frank V. 
Bridge, of St. Louis, will succeed 
Krell as Northwest zone manager. 
Bridge was formerly assistant 
zone manager in Minneapolis in 
1910 before going to Denver. 
+ * 


Dufaux Purchases Site 
For New Dealership 

Dufaux Motor Co. (Buick) has 
purchased a building site in the 
southwestern part of St. Louis on 
which a sales and service building 
will be erected in the near future. 
The total investment, including 


oN 


ry 


- 

al 
“ 
Pd 


$115,000. 
Groff-Tripp Dealership 
Opens in Cleveland 

Groff-Tripp, Inc., has opened a 
Chrysler dealership at 9300 St. Clair 
Ave., Cleveland. The dealership is 
associated with Dowd-Feder, dis- 
tributor in that city. 

M. E. Groff has been with Dowd- 
Feder since 1926. Robert M. Tripp 
was a former Chrysler dealer in 
Cleveland. 

* * * 


Nash-Prichard Dealership 


Formed at Jackson, Miss. 


Nash - Prichard Co., Jackson, 
Miss., has purchased the McCor- 
mick-Deering store there, accord- 
ing to R. I. Prichard. 

Before organizing the partner- 
ship, Prichard and J. C. Nash were 
connected with IHC at the general 
offices in Chicago. The dealership 


will handle a full line of Interna- | 


The °46 models rolling off the 


lines will use more Hyatt Roller 


Bearings in more places than 


ever before. 


This tribute to Hyatt super- 


precision, correct design and 


longer life has been earned —ever 


since automobiles were 
first built. 


In transmissions, 


tional trucks and tractors and Mc- 
Cormick-Deering farm implements. 
Its shop employs 14 mechanics. 


& + 


16 Dealers Make 


Improvements in 
Pittsburgh Area 


PITTSBURGH. — Sixteen dealers 
for Chrysler in the Pittsburgh re- 
gion are undertaking building, en- 
larging, renovating and other im- 
provements, they reported last 
week. 

H. R. Bittenbenger, Oil City, Pa., 
has cleared buildings on property 
which it purchased for construc- 
tion of a new building. It has also 
purchased property in Franklin, 
Pa., in anticipation of securing the 
Chrysler account there, it is said. 

Weese General Tire & Motor Co., 
Elkins, W. Va., has enlarged its 
service department. 

Frank Rich, Ridgway, Pa., will 
have 5,000 square feet of floor space 
when the new quarters are com- 
pleted. 

Aracoma Motors of Logan, W. 


AN ARTIST’S CONCEPTION of the new Chicago home of O'Donnell Motors, 


new Hudson dealer, 75th 


tion’’ since 


Place and Stony _ Av 
and his partner John Lenihan refer to their organization as 
all executive personnel are 


Robert J. 
a ‘‘war organi 
Lenihan, 


Island Ave. 


war veterans. O’Donnell, 


Stanley Woods, sales department, and Walter Holmberg, service manager, are 
all veterans of World War I, while Capt. William Moeller, sales manager, &@ 
Rudolph Hensel, parts manager, are veterans of World War Il. 


Va., has completed construction of 
a new building. 


Belcher Motors, Williamson, W. 


Va., has moved into its new home. | 


Nicholson Motors, Punxsutawney, 
Pa., has renovated its bulding. 

Ours Garage, Parsons, W. Va., 
has completed a remodeling pro- 
gram and reports an increase in 
parts and service business. 

C. Fred Iden Motors, Buckhan- 
non, W. Va., has a new front. 

East Side Garage, East Smeth- 


dence of their ability to perform 


faultlessly with a minimum of 


care or replacement. 


And in plarts where cars, 


trucks and buses are assembled, or 


their parts produced, Hyatt Roller 


Bearings are helping to speed 


up production and keep 


operating costs down. 


Hyatt Bearings Divi- 


port, Pa., is redecorating its prope 
lerty. It reports a sharp incre 
in parts and service volume. 

Motor Trading Co., Fairmou 
W. Va., has renovated its facilities. 
The tire recapping department has 
been moved into another buildiz 

J. A. Edwards, Brookville, Pa., 
has been making various improy 
ments. It is also expanding B 
parts business. 

Penn Motors, Altoona, Pa., 
planning larger and better facili- 
ties. July volume of wholesale parts 
was the best in the history of 
company. 

Martin Motor Co., East Rainellg 
W. Va., has moved into its né 
building. 

War Motor Service, War, W. V, 
plans to occupy its new buildifg 
shortly after the first of the year. 

John D. Grove Sons, Huntingdg 
Pa., has new glazed-tile building 

McCutcheon and Drake Motor 
Co., Beckley, W. Va., is located 
a new structure, just recently fin- 
ished. 


* * * 


Hatfield Names Moore 


John H. Moore has been appoi 
ed manager of the commercial and 
truck department of Hatfield Mo- 
tors, Inc. (Ford), Indianapolis. 
was formerly connected with the 
federal division of motor transport 
of the ODT. Before that he 
with Auto Car Co. 

; 3 


* * 


Nace Appointed Manager 


Clark B. Nace has been appoint- 
ed manager of L. B. Smith Ent 
prises’ Lincoln - Mercury division. 
Nace, a former director of tbe 
Harrisburg Automotive Trd 
Assn., has been identified with the 
automotive industry in Harrisb 
and vicinity for the past 28 yea 

* * * 


South Ashland to Build 


Acquisition of additional land will 
allow South Ashland Motor Salg 
(Chrysler), Chicago, to start so 
on its new building. The structure 
will be 125 by 150 feet. Pres 
quarters will be retained for us#U 
car reconditioning and sales. 

* * * 
Ed Orr in New Home 

Ed Orr Motors (Nash), has oe 
pied new quarters at 21 N. Marke 
St., Asheville, N. C. 

* * * 

Adams Auto Sales Co., Lexing- 
ton, Ky., has been incorporated by 
Howard V. and Dorothy Ri 
Adams and Lena T. Lancaster. 

* * * 

Cumberland Ford Motors, In¢., 
Pineville, Ky., has been incorpo- 
rated by George D. Tinley, Lee. 
and Clyde F. Creech. 


TELL I 
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differentials, rear 


sion, General Motors 


and you're telling 


wheels, etc., Hyatts Corporation, Harrison, 


AMERICA. 


wees 
bbe q 


New York-Chicago-Detroit 


have given ample evi- New Jersey. 
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HYATT ROLLER BEARINGS 
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Styled - Engineered ¢ Built 
TO LEAD AGAIN IN 746 


noncercenvers SYYLEMASTER ~ 


eee 


me d*144] (olay) 





THE NEW 1946 CHEVROLET 


adds luster to a famous name 


All the features that have long kept Chevrolet foremost in popular favor 


are present in the new 1946 models. built to the same high standards 


— 


as before the war. of materials as hi 


S. Engineered Built 


To Lead In Beauty To Lead In Performance To Lead In Economy 


rh, or even higher, in quality. 


J 







Outstanding appearance features include The new Chevrolet includes the proved Chevrolet has long been known as the most 








new Beauty-Leader Styling. new Wide- Valve-in-Head Vhrift-\Mlaster Engine. the — economical of all the largest-selling low. 
W ing radiator grille, new hood ornamenta- — famous Unitized Knee-Action Ride, Extra- priced cars. in fuel. oil. tires and upkeep— 
tion, massive new ~“Car-Saver” bumpers Easy Vacuum-Power Shift. Shoekproof and the new Chevrolet for 1946 is built to 
front and rear. new two-tone color har- Steering. Positive-Action Hydraulic maintain Chevrolet's reputation for high- 










monies, distinctive new instrument panel. Brakes and Syncro-Mesh ‘Transmission. est quality at low cost. 










) ISION. General Motors Corporation. DETROIT 2, MICHIGAN * BUY VICTORY BONDS * 
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Harnessing a habit... 
to make a national medium 


One Saturday night in summer, the boy was 
allowed to go to town with his Dad, who had 
some business at the bank. He watched the crowds, 
the stores and the lights until he was tired; and 
then wandered down to the station to see at first 
hand the train which on other evenings was only 
a far-off whistle and a crawling worm of light. .¢ 

The special roared by without stopping . . , 
huge, black, hot, noisy, terrifying and thrilling. 
As the mail car near the end of the string came 
abreast of him, something was catapulted from 
its open side door. . . a bundle that bounced and 
turned and hopped and skidded to a stop at the 
boy’s feet. Startled, he bent down and peered 
through the torn wrappings. Inside there seemed 
to be sections of newspapers, the brown picture 


parts—and a layer of funny sections . . . The 
station agent came out for the bundle. 
“Funnies!” said the boy. “Could I have one?” 
The agent shook his head. ‘Sorry, son. They 
ain’t supposed to come out until Sunday.” 
Ever after, the Sunday paper had a romantic 
interest for the boy... from far away, on speeding 


trains in the dark, something special for Sunday. 


Es the middle-twentiesa journalism instructor - 


stopped telling students what made a newspaper 
good, and sent them out to ask the readers. 
Within three years George Gallup’s students 
hadcompiledacomposite case history of readership 
values that were unorthodoxe—and significant. 
Constant Reader showed a callous unconcern 


with the items editors held important, and an 
enduring affection for features. Photographs had 
universal appeal. Comics, considered as a con- 
cession to children, were a highly adult addiction. 
With readership checks 
| advertisers began to realize 
the importance of reading 
habits...and recognized two 
rich lodes of public interest 
in Sunday comics and gravure 
sections—which circulation managers 

had long used to sell papers. 

Advertising in gravure sections was not new, 
and not always easy. The space was premium 
priced. Each paper required original photographic 
copy. Reproduction varied widely. 


THE NATIONAL NEWSPAPER NETWORK 


Metropolitan 


NEW YORK: 220 East 42nd Street 
CHICAGO: Tribune Tower 


Group 


DETROIT: New Center Building 
SAN FRANCISCO¢ 155 Montgomery Street 











To advertisers the comics section was almost 
terra incognita. Some sections had no published 
¥ rates..Space dimensions were not uniform, called 
for many sizes of copy. Some papers made their 
own engravings from original art. Others required 
electros or mats from the advertiser. Preparing 


for any production department. 


Major newspapers organized 
“Metropolitan Group... 


In 1932, eleven leading newspapers organized 
>the Metropolitan Group with a dual objective... 
providing the advertisers with a central source of 
~information, and a service bureau for schedules, 
production and billing; and 
also to secure the specialized 
representation for the two 
special sections. 

‘aommerire Since Group operation 
reduced the overhead and expense for the indi- 
vidual paper, the publishers arranged for liberal 
discount from individual card rates to the Group 
advertiser... Today Group rates average about 
20% less thari single paper rates for comics and 
gravure sections. 

And for the advertiser, the Group not only 
lowered costs, but also abolished the expense and 
inconvenience of many individual transactions. 









== 


” Metropolitan Group became 
- a national newspaper network 


» Since 1932, the Metropolitan Group comics 
sections have grown to 45 in 40 cities, with more 


a 


Atlanta Journal 
” Baltimore Sun Detroit News 


= Boston Globe 
Fresno Bee 


Boston Herald 
~ Buffalo Courier-Express 
© Chicago Tribune 
Cincinnati Enquirer 
+t Cleveland Plain Dealet 
Columbus Dispatch 
Dallas News 


Long Beach 





copy for a list of comics sections was an ordeal ’ 


Des Moines Register 
Detroit Free Press 


Houston Chronicle 
Indianapolis Star 


Press-Telegram 
Los Angeles Times 


Minneapolis Tribune 


than 16,000,000 circulation! And gravure sections 
now number,25, with 13,000,000 circulation. 

The growth of the Metropolitan Group has 
made a ¢ruly national newspaper network — of 
more value than any other large unit in existence. 

Because of the spread of Sunday circulations 
in the last two decades, the Group makes accessible 
to advertisers literally thousands of urban markets 
not adequately reached by magazines or radio. 

In many cities where no Sunday newspaper is 
published, Metropolitan Group circulation gives 
advertising effective coverage. 


What Metropolitan Group 
does for advertisers... 


1) Supplies current data on circulations and 
costs, readership and results for Sunday comics 
and gravure; comparative data on other media. 

2) Selects schedules to match the markets of 
the advertiser; prepares cost estimates; compiles 
circulation distribution for the use of sales staffs, 
branches, and distributors. 

3) Helps sell MG media and markets to the 
advertiser’s salesforce; shows salesmen how to 
use the advertising effectively. 

4) Accepts a Group order for any number of 
papers; arranges with the publications to secure 
insertion dates desired; confirms order to each of 
the individual papers. 





Milwaukee Journal 


New Orleans 
Times-Picayune- States 


New York News 

New York Herald Tribune 
Oakland Tribune 

Omaha World-Herald 
Oregon Journal 
Philadelphia Inquirer 
Phoenix Arizona Republic 
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Pittsburgh Press 


Rochester Democrat 
& Chronicle 


Providence Journal 


San Diego Union 

San Francisco Chronicle 
Seattle Times 

Spokane Spokesman-Review 





5) Handles production for member ma ® 
papers; scales and adapts copy; > ESR 
supervises production ofengrav- _/' mf 
ings, electros or stereos, for | z 
uniformity; secures color proofs in 
advance; and ships plates with the progressive 
proofs and directions. 

6) Receives original gravure copy, checks for 
reproduction ; adapts the copy to sizes; supervises 
production of uniform positives for the printers; 
secures proofs for approval or for merchandising. 

7) Provides advertiser with checking copies. 

8) Renders one invoice; distributes revenue 
pro-rata to the member papers. 


Bor me reavine wasrr... the fact that next 
Sunday or any Sunday, at home and at leisure, 
millions of families, both sexes and all ages, 
regularly read both these sections ... gives 
advertising its highest assurance of reception! 
Readership ratings for the sections run from 75% 
to better than 95%; and advertisement ratings 
are usually two to three times those in periodicals 
..» While four out of five adult Sunday paper 
readers regularly read comics! 

With more concentrated circulation in more 
and better markets than any single medium or 
average list affords... with fine presentation in 
gravure, color in both sections, trade inluence— 
Metropolitan Group represents mass advertising 
of the highest effectiveness at the lowest cost... 
and the most magnificent sales opportunity of 
today!..Any Group office will give the details... 


Springfield Union 
& Republican 
St. Louis Globe-Democrat 


St. Louis Post-Dispatch 


Sacramento Bee 


St. Paul Pioneer Press 


San Antonio Express 


Syracuse Post-Standard 
Tacoma News Tribune 
Washington Star 
Washington Post 
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Pontiac Sales 


Outstrip Similar 
Period in ’41 


DETROIT. Sales of new Pon- 
tiacs are far outstripping 1941 
sales for the same period despite 
the fact that nationwide distribu- 
tion of the 1946 models has not 
yet been attained, D. U. Bathrick, 
general sales manager of Pontiac, 
said last week. 

New Pontiacs went on display 
first in the Pacific Coast area and 
it is from there 
that Pontiac is 
receiving its first 
graphic confirm- 
ation of the 
pentup demand. 

One dealer re- 
ports taking as 
many orders in 
a week as he 
had taken in the 
first six months 
of 1941; another 
now has more 
orders on the 
books than he 


D. Y. Bathrick 
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TALA BIRELL, 


POPULAR young movie star, received delivery on the new 


1946 Ford from Stockton Quincy, Southern California dealer. Miss Birell received 


one of the 


has cars allotted for the next 12 
months. A Dallas dealer wires he 
has sold 111 cars each with a $100 
deposit; Pueblo, Colo., sold 300 
cars the first day the sample mod- 
el was on display. 

In Lyons, Kans., with 2,300 pop- 
ulation, the Pontiac dealer sold 
20 cars in one day; the Lawton, 
Okla., dealer took 106 deposit or- 
ders the day his sample car ar- 
rived; sale of 38 cars with depos- 
its ranging up to $1,000 was re- 
ported from Ventura, Cal. In 


Fisher Body Craftsman’s Guild Model-Building 
other awards for boys 12 years of age and older. Enroll 
Detroit 2, 


S¢ holarships, 02 t 


’ 
now. 


BUY VICTORY 


Guild He adquarters _ 


first Fords delivered in Southern California. 


Hollywood, Cal., the dealer esti- 
mated that 60 percent of his show- 
room visitors were buying; Santa 
Ana, Cal., received deposit orders 
on 51 cars the first day. 

A Nebraska dealer reported two 
days’ orders exceeding thirty per- 
cent of 1941 sales. 

An average deposit of $200 is be- 
ing made by purchasers, and 
many are turning in their present 
ears to take advantage of present 
price levels on used cars, Bath- 
rick said. 


Wanted: 7,000 Workers . 


Car Tire Production 


35% Below 


NEW YORK. — Production of 
civilian passenger car tires is run- 
ning approximately 35 percent be- 
hind requirements, based on latest 
production reports of the Rubber 
Manufacturers Assn. “This means 
that output fails by 2,100,000 units 
to reach present monthly capacity, 
estimated at 6 million casings in 
passenger car sizes,” the associa- 
tion said. 


RMA said that industry believes 
it will be at least late next summer 
or early fall before the average 
driver will be able to buy tires 
at will. 


One of the chief factors given for 
the present slow output was man- 
power. 


“The tire manufacturing indus- 
try needs at least 7,000 workers 
at once,” RMA said. “It would 


BEAUTY TAKES #:@:{1)'' 


BETTER BY FAR 


General Motors Bldg.. 


When you see those new cars with 


Body by Fisher — you'll be quick to 


say that beauty takes a bow. They 


are truly beautiful. 


It’s easy to see that the Fisher Body 


organization has come out of the war 


with its skill and craftsmanship at a 


new peak. 


So when you have the pleasure of 


selecting a new car again, there’s one 


thing to remember — be sure that it 


carries the emblem of Body by Fisher. 


It stands today, as it has stood for 


more than 37 years, as the sure sign 


of a better 


automobile. It means that 


all the skills inherent in the Fisher 


Body 


organization have now 


been 


combined to bring you greater beauty, 


to give vou greater comfort and safety. 


You get Body by Fisher 


only on 


GENERAL MOTORS CARS 


CHEVROLET 


PONTIAC 
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CADILLAC 


Needs 


hire them today if it could ge 
them.” 

The existing shortage of labor 
was aggravated in October, acco 
ing to the association. During tha 
month, plants in Akron and Los 
Angeles returned to the six-ho 
day. Plants so affected account for 
more than half of the nation’s tigg 
production. 

There just aren’t enough work- 
ers in any area to keep all tirg 
building machinery going arouns 
the-clock on an eight-hour basis, 
much less on the basis of a si 
hour day, the association asserted. 
It pointed out that where the six- 
hour day is operative, the gap b 
tween production and capacity is 
most acute. 

“Another important phase of t 
manpower shortage is absentee- 
ism,” RMA said. “This continueg 
high. It is so high that it ha 
become an important factor in a 
weekly question that involves trin 
ming and cutting production sched 
ules to the point that the schedule 
can be made to balance the outp 
of available manpower.” 


RMA listed the following ways 
in which the gap between lagging 
production and capacity could be 
closed: 


1. It could be pretty well closet 
if the industry would get 7,000 
workers. 


2. It could be narrowed by a re- 
turn to the eight-hour day untij 
sufficient labor to warrant a si 
hour day becomes available. 


3. It could be closed, even wi 
present manpower, if sufficientl¥ 
improved tire - building machinery 
were available. Enough of the ne 
high speed machines could close 
the gap. But to date, only a few 
of them have been installed. The 
are expensive, and it takes a long 
time to make them and get them 
into production. 

However, the association said 
that even if the gap were close 
today, it would be months, many 
months, before tires could be made 
available in normal supply. It wa 
added that there has been little 
or no progress made toward eating 
into a staggering, four-year back 
log of civilian tire demand. 


GM Appoints 
Burke Chief of 


Accessory Unit 


DETROIT. Appointment o 
F. L. Burke, vice president, as e 
ecutive in charge 
of General Mo 
tors’ accessory 
division group, 
was announced 
last week by C. 
E. Wilson, GM 
president. Burk 
succeeds the Jate 
William C. Wil- 
liams jr. whd 
died _ suddenly 
last week. 

J.H. Smith has 
been appointed 
assistant tq 
Burke. Both men will make their 
ead in the GM building 

ere 


F. L. Burke 


Travel Note 
GRAND CANYON, Ariz.—Travel to 
this national park during October to- 
taled 34,212 persons, an increase of 


349.1 percent over the same month 
last year. 


SAT . 


Son! TANK SIGNAL 
Standard Equipment 
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SCULLY SIGNAL COMPANY 
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Auto Personnel 


Rodert Takes Research Job 


With Stewart-Warner 


Lewis A. Rodert, said to be a 
pioneer and principal American 
exponent of heat anti-icing sys- 
tems for aircraft, has joined the 
research staff of Stewart-Warner 
Corp. heater plant at Indianapo- 
lis, it was announced last week 
by Lynn A. Williams jr., vice pres- 
ident in charge of the plant. 

Rodert comes to Stewart-War- 
ner from Ames Aeronautical lab- 
oratory of the National Advisory 
committee for Aeronautics at Mof- 
fett field, Cal., where he was sec- 
tion head of flight engineering. 


* * 


10 New Offices Opened 
By Commercial Credit 


Commercial Credit Co. has opened 
10 new offices, according to E. C. 
Wareheim, executive vice-president. 

The new offices and their man- 
agers are as follows: 

St. Joseph, Mo., Jarrott McCord; 
Gainesville, Fla., Otto Campbell; 
Nashville, Tenn., J. E. Moore; Bur- 


arm 


lington, N. C., Archie H. Mitchell; 
Schenectady, N. Y., Harold Cox. 

Greensburg, Pa., K. I. Shaffer; 
Clarksburg, W. Va., William B. 
Miller; Wheeling, W. Va., Harford 
W. Pearce; London, Ont., J. W. 
Reid, and Kirkland Lake, Ont., C. 


M. Brennan. 
* * + 


Goodrich Boosts Windram 


To St. Louis Area Post 


James A. Windram has been ap- 
pointed manager of the St. Louis 
district of the Industrial Products 
division of B. F. Goodrich Co., it 
is announced by E. F. Tomlinson, 
division general manager. 

Windram succeeds George Liver- 
more, district manager for the last 
three years, who is retiring from 
the company after service of 30 


years. 
* * + 


McDade Appointed Agent 
For Acme White Lead 


Announcement of the appoint- 
ment of Benjamin M. McDade as 


executive representative of Acme 


PARTICIPATING IN THE ground breaking ceremonies for the new Ford 
Atlanta assembly plant and parts depot are Ford Dealers Frost, of Frost 


Motor; Paris, of East Point; Chandler, of Decatur; 
Daniels and Snead, both of Ernest G. 


Atlanta area. 


White Lead & Color Works, has 
been made by G. H. Robertson, 
vice-president and general man- 
ager of the company. 

McDade has a record of 43 years’ 
activity as sales representative of 
the Sherwin-Williams Co., having 
served the railway and industrial 
trades for the greater part of that 
time in the Detroit area. The auto- 
motive and industrial product fin- 


Wade, of Wade Motor; 
Beaudry, Inc. All are dealers in the 


ishing activities of Acme and 
Sherwin-Williams have been pooled 
for the benefit of the accounts in 


the metropolitan Detroit area. 
* * * 


Universal CIT Opens 


4. New Branch Offices 
Universal CIT Credit Corp. last 

week announced the opening of 

four new branch offices. Managers 


Kanw Journan with its 2!5 million subscribers makes more sales calls every 


month than any other farm magazine. More by half a million. And the calls 


are made on the best prospects — families with the most money to spend. 


8l.t percent of Farw JouRNAL circulation is in’ the “Top Half” counties of 


the U.S.A. Phe counties where farmers took in 81.4 percent of the nation’s 


total farm cash income last vear. 


Journa 


GRAHAM PATTERSON, 


| WORLD’S LARGEST RURAL MAGAZINE 


Publisher 


PHILADELPHIA 5 


and locations of the new offic 
are as follows: 

Willard W. Carlsen, Chicagq 
Frank J. Meehan, Newburgh, N.Y., 
Howard Thames, Monroe, La. Al- 
fred H. Ackerson, district ma 
ager for the corporation, will su- 
pervise a new office in Scranto 
Pa. 

+ * . 


Menasco Names Nelson 


As Eastern Manager 

Henry P. Nelson, former direq 
tor of the aircraft division o 
WPB, Washington, has been ap- 
pointed eastern manager of Me 
asco Mfg. Co. 

The appointment was announced 
by John C. 
president of 
Menasco. Thg 
company, wit 
headquarters in 
Burbank, Calif 
manufac- 
tures aircraft 
and __ industria 
engines; aircraft 
landing struts; 
hydraulic jack 
for the aviation, 
railroad and au 

Henry P. Nelson tomotive indus 
ties; and_ port- 
able electric washing machines. 

In his capacity as eastern man- 

ager of Menasco, he will have 
charge of all company operations 
in the east. His headquarters will 
be in Washington. 


* * * 


Bendix Lists Grimm 


R. C. Grimm has been appointe 
field representative for the service 
sales department, Bendix Products 
division, Bendix Aviation Corp., ac- 
cording to T. A. Kreuser, service 
sales manager. ‘ 


Edie Appointed 


Joseph Edie has been named 
branch manager of Jessop Steel 
Co. at Indianapolis, according tq 
an announcement by T. W. Pen- 
nington, vice-president in charge of 
sales. Edie was formerly sales rep 
resentative for Jessop in Cleveland. 

* * * 


Kaufman Promoted 


Jack Kaufman, head of the San 
Francisco office of Aireon Mfg 
Corp., has been named vice-presi- 


dent of the firm. 
~ - * 


Zetterburg Named on Coast 


K. E. Zetterburg has been ap 
pointed a West Coast district rep- 
resentative of Auto-Lite Battery 
Corp., according to W. E. Blank, 
replacement sales manager. Zetter- 
burg will headquarter in Seattle. 

* ~ * 


J. C. King, of West Virginia, will 
succeed the late T. M. Gordon as 
manager of Standard Oil Co. of 
New Jersey’s Louisiana sales di- 
vision, it is announced. King has 
been manager of the West Vir- 
ginia sales division since 1931 and 
has been with the company since 
1911. 

Paul J. Ward, assistant division 
manager for Louisiana, has been 
|mamed manager of the Arkansas 
| sales division, with headquarters 
| at Little Rock, Ark. 
| * * *# 
| John M. Cooney has been ap- 
| pointed Boston district manager of 
the Industrial Products Sales divi- 
sion of B. F. Goodrich Co., it is 
| announced by E. F. Tomlinson, di- 
| vision general manager. Cooney 
| succeeds George H. Wood, who is 
| retiring from active service after 
33 years with the organization. 

* o a 

Richard D. Elwell, authority on 
|materials handling recently re- 
leased from the Navy, has joined 
McKinsey & Co., management con- 
| sultants. Before the war he was 
| With Montgomery Ward & Co. Inc.. 
and R. H. Macy & Co. 


+ 


| Victor Thorson, St. Cloud, Minn.: 

Allen J. Parker, Salisbury, N. C.; 
|Clarence xX. Billings, Evansville. 
| Ind.; R. G. Walker, Hickory, N. C.: 
| Willard Lauderbach, Binghamton, 
| N. Y.; J. J. Lockhart, Hackensack, 


in = 
sarees deepen eo ae Se 


IMMEDIATE DELIVERY 


ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 


mek RE eis 1.) hae eae 
DETROIT 11, MICH. 
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A NEW GENERAL MAGAZINE 
that will describe the exciting 





peace-time horizons of scientific 
progress 


© The name of this new and different 


monthly magazine is SCIENCE ILLUSTRATED. : 

© It will be fast and fascinating reading! ES : iT . ; i 
It will bring a new and better under- 

standing of WHERE the advance of | Et, UST | we ae ED iT 
science is leading us, and HOW the 


products of science will affect the lives, 
health, happiness, and future of millions. 


A McGraw-Hill Publication 


@ SCIENCE ILLUSTRATED will interpret 
—for alert, progressive minded people— 
the scientific development: in drugs, 
fabrics, foods, medicines, processes, 
transportation and communication, /7 terms 
of their contribution to better living. 


bo “a new, 
© SCIENCE ILLUSTRATED is a magazine Ps , st fascinating reading ee . for 
for modern, intelligent people. People ‘ee . fas ’ 
with active, inquisitive minds... the 
kind of people who have a healthy interest 
in new ideas and new influences, and who 
are keenly aware ot the fact that we are 
living—right now—in an era in which 
science is becoming the most powerful 
social force in the world. 


ou’ scrence and 


better understanding of h 


° 99 
. Fs lives. ee 
ave changing oi 
© For these people—in the pages of this = its products ave C g g 


new and different magazine—science will 
come alive in understandable language. 


WHAT’S BEHIND THE 
MAGAZINE? 


® SCIENCE ILLUSTRATED will be produced 
by a top-flight group of experienced editors 
and writers. They will have access to, and 
assistance from, the country’s leading 
scientific authorities. 


@ Behind these men are the tremendous 
technical resources, research and news 
gathering facilities of the McGraw-Hill 































Publishing Company. First issue on the news-stands APRIL, 1946 Charter Subscription price $2.00 per year 


A new medium for a waiting audience 


@ SCIENCE ILLUSTRATED'S audience will be alert, de- ILLUSTRATED and its important, unduplicated reader 
manding, forward thinking people. The kind of people audience. Write to Science Hlustrated, 330 West 42nd 
who are inherently a step ahead of the parade in édeas, Street, New York 18, New York, or telephone your 
interests, influence. The kind of people who have a keen nearest McGraw-Hill office. 


appreciation of aew and better things and who are usu- 
ally the first to buy them. @ Initial print order 500,000 . . . Advertising 
@ YOU will want to get all of the facts about SCIENCE forms close February 10, 1946. 
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AUTOMOTIVE WASHINGTON 


U.S. Labor Policy 
Lacking in Unity 


By William Ullman 


THE LABOR POLICIES of the Federal government have 
tended to place more emphasis upon increasing workers’ 
bargaining power than upon either the right of self-organi- 
zation or the peaceful settlement of labor disputes, according 
to a study just completed by the Brookings institution. 

ee 


The study, conducted by 
Dr. Harold Metz, points out 


that there is no unified struc- 
ture of policy guiding the govern- 
ment’s effort to improve the 
economic position of workers, some 
lines of action being inconsistent 
with others. Only by a compre- 
hensive analysis of the actual ad- 
ministration of the various labor 
laws by executive agencies can the 
substance of policy be ascertained. 

The study undertakes to provide 
such an analysis. 

The major objectives of govern- 


ment labor poli- 
cies, according to 
the findings, are 
to increase earn- 
ings and to re- 
duce hours of 
work. In the at- 
tainment of these 
objectives, the 
government has 
SOUZA: (1) to 
increase the bar- 
gaining power of 
workers; (2) to 
protect workers’ 


Ullman 


right of self-organization; (3) to 
facilitate the peaceful settlement of 
labor disputes. Efforts to increase 
bargaining power generally prevail 
when in conflict with other lines 
of action. 


To increase the bargaining power 
of employees, the government has 
protected their right to organize, 
strike, picket, boycott, and bargain 
collectively, with very few limita- 
tions on these activities even 
though interstate commerce is 
thereby impeded. Even minority 
groups of workers can utilize these 
weapons against the interests of 
majority groups. 

The purpose of the policy of 
protecting the right to engage in 
concerted action is to encourage 
the making of collective agree- 
ments, yet little is done to insure 
that these agreements are bind- 
ing and enforceable. Even though 
an agreement contains a no- 
strike provision, workers are not 
prevented from using strikes or 
boycotts in violation of it. 

Federal labor laws, as they are 
administered, favor large bargain- 
ing units represented by unions 
affiliated with national organiza- 
tions. 

Legally, employes have the right 
to form their own labor organiza- 

tion. But before deciding which 


“That’s clear to any space buyer, Doc” 


group represents the majority in 
a collective bargaining unit, the 
government must determine what 
constitutes an appropriate unit. 


The nature of the unit, however, 
is a significant factor in determin- 
ing what organization will be 
chosen as representative of a ma- 
jority; consequently the govern- 
ment agencies that perform these 
functions inevitably interfere with 
the free right of workers to choose 
their own form of organization. 

Vesting of the exclusive bar- 
gaining right in the representa- 
tives of the majority, as is re- 
quired by law, increases the bar- 
gaining power of the majority 
and trenches upon the rights of 
minorities. Likewise, the govern- 
ment’s approval of closed-shop, 
union-shop and maintenance-of- 
membership clauses in collective 
agreements runs contrary to the 
individual worker’s legal right to 
organize or not to organize. 

In its efforts to facilitate the 
peaceful settlement of disputes, 
the government has set up various 
types of machinery for mediation, 
investigation and arbitration. In 
nearly all instances, labor has the 
right to use or reject this machin- 
ery, but in no case is labor’s right 
to strike really limited or restricted 
in order to encourage its use. 


You don’t need bifocals to see why The Enquirer is the newspaper 
that’s in solid (and can put you in solid) with Solid Cincinnati. The 
Cincinnati Enquirer is the city’s most interesting, most entertaining 
newspaper. Streamlined. Modern. Note the crisp, concise, colorful news 
presentation. The top-flight line-up of columnists. The features spread 
through the newspaper to insure high reader traffic on every page. 
The 30 comic and cartoon features. And comprehensive readership 
surveys assure continuing improvement, even more overwhelming, 
preference for The Enquirer by the thinking, progressive, solid Cin- 
cinnatians it pays you to reach. 


The Cincinnati Enquirer is represented by Paul Block and Associates 


Furthermore, the possibility that 
labor may strike as an alternativ 

to accepting the terms developed 
is a significant element in shaping 
the settlement. p 


* ¥ + 
Small Business 


Upheld by SPA 
DISTRIBUTIVE TRADES wi 
be interested in Special Order 24 
of the Surplus Property Adminis. 
tration designed “to strengthen an 
preserve the competitive position 
of small business concerns” in a 
cordance with declared objective 
of the Surplus Property Act of 
1944. Issuance of the order follow 
receipt of numerous complaints a 
leging price and quantity discrimi- 
nation said to favor large distrib 

tors. 

Under terms of the order, sur- 
plus consumer goods are to be 
offered in minimum quantities 
which will facilitate participatio 
by small retailers who buy direc 
from manufacturers. The price 
on any such quantity is to be the 
net price, all prices to be subject 
to OPA ceilings. 

Another minimum quantity wi 
be applicable to wholesalers “who 
agree to use their best efforts tg 
sell to small retailers unable o 
unwilling to buy” in the net price 
quantities. Wholesale prices in sucy 
cases would be fixed so as to co 
pensate for the wholesaler’s dis- 
tributive function. 

A discount of not more than 5 
percent from the net price is al- 
lowed large retailers including 
chain stores, mail-order houses and 
cooperatives. No other reductiong 
or discounts will be allowed an& 
the practice of granting graded 
discounts is abandoned. 

* * 


Truman Indorses 


Salary Boosts 


PROPOSED INCREASES in gov: 
ernment salaries are assuming im 
portance in the nationwide move- 
ment for greater compensation 0 
workers in the transition from wa' 
to peace. The suggested increases, 
especially for high government of, 
ficials, are on a scale far beyon 
any proposals of past years and 
rest on the same considerations 
the demands of industria 
employes. 

No account is taken of the pos 
sible effect upon the government's 
fiscal position or the balancing o 
the budget. 

President Truman’s strong. in- 
dorsement of higher salaries in al 
branches of the government no 
only has given an impetus to legis- 
lation to make the proposals ef 
fective but also has provided 
standard for the measurement of 
the needs of workers in privat 
industry. Advocacy of increase 


|; government salaries by spokesmen 


for organized labor couples pub 
lic and private salaries and wages 


|}in a common cause. 


Marketing Services 
Planned by Wallace 
SECRETARY WALLACE is com- 
pleting his program to have thg 
Commerce department furnis 
business and industry with broader 
statistical marketing services.Whil 
he plans to cover every phase o 
business, when and if his program 
is approved by Congress, the de 
partment will center its activities 
principally on studies of domestic 
markets. 


Financial Control 
Of U. S. Firms 
LEGISLATION REQUIRING fi 
nancial control of 44 governmen 
corporations is moving toward pas- 
sage in Congress. It has been ap 
proved by the House, has been 
favorably reported by the Senate 
Banking committee, and is nov 
awaiting Senate action on the cal- 
endar. 


Wittrock Remodels 
Wittrock Motors (Chrysler), Car 
roll, Ia., is remodeling its building, 
which is 60 by 156 feet. 
All 


a", TRUCK 


$12.95 for 1...$35.85 for 3. ‘“‘Handee 
Andy” nat. adv. Thousands in use 
samedey ship. 5x2rub. trd. whls. R: 
bear. lb. cap. 44” ht. 14” nose. Wt. 
281 bs. Forall purp. 1% 10 da. Unrated 
® . firms cash. Full guar. f.o.b. Write fore. 
¥ Quant. discounts. Order from 


"; WANDEES CO., Dept.29U, Bloomington, IM. 








Now it’s the 
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STINSON VOYAGER 150 


There’s no standing still at Stinson! 


Your new Stinson Voyager will take to the air with a 
150-h.p., instead of a 125-h.p. motor, as originally 
promised. Yet, there’s no increase in list price tor this 
20 per cent increase in power. 


And more good news! The new Stinson Voyager 150 
will soon be rolling off the production lines. 


Here’s a roomy, four-place ship that has everything 
you’ve always looked for. The Voyager 150 has power 
to spare. And its high-altitude performance (1350-ft. 
take-off at 8700-ft. altitude . . 
14,000 ft.) makes it a versatile plane anywhere. With 
its 500-mile range, its extra comfort, and low operating 


. and a service ceiling of 


costs, this Stinson is a stand-out among cross-country 
planes. 

The Voyager 150 will take you there and back in a 
hurry. It has a top speed of 133 m.p.h. and a cruising 
speed of 125 m.p.h. And even on long, cross-country 
trips, you'll fly comfortably. 

The scientifically shaped, richly upholstered seats 
really let you relax . . . in the soundproofed, ventilated 
cabin of the Voyager 150. A cabin heater keeps you 
warm, no matter how cold it is outside. 





Stinson Division, Consolidated Vultee Aircraft Corporation, Wayne, Mich. 


In addition to the traditional Stinson stability, and 
proven wing-slot feature, the new Voyager 150 has a 
new tail design and other features to make it even more 
spin-resistant. And its flaps make even the shortest 
runways seem comfortably long. 

The seven-foot landing-gear tread, steerable tail 
Wheel, and push-button parking brakes give this Stinson 
extraordinary ground satety. 

You'll have the assurance, too, that this plane is 
backed by Stinson’s 20 years of experience in building 
quality planes, and by the vast research and manutac- 
turing facilities of Consolidated Vultee Aircraft Corpora- 
tion. 

Let us send you a fine illustrated brochure telling all 
about the Stinson Voyager 150. Write Stinson Division, 
Consolidated Vultee Aircraft) Corporation, Wayne, 
Michigan. 


Stinson 


... EASY TO BUY, EASY TO FLY 
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—Auto Advertising— 


Automotive Advertising 
On the Upswing 
By Bob Finlay 


Media records show that auto- 
motive advertising moved up in 
September to. 3,033,362 lines, the 
high point of the year. With most 
of the postwar model announce- 
ments coming in October, figures 
for that month no doubt will be 
well above September. 

However, strikes in feeder plants 
which have delayed production no 
doubt will put off, too, the full 
flowering of automotive advertis- 
ing. 

September's total was up from 
the 2,377,900 in August and the 
2,283,361 last September. 

Total newspaper advertising was 
up to 121,094,113 lines from the 
110,942,423 in August and 112,591,- 
874 last September. 


Hustling 


From out in hustling San Diego 


comes the report that the Evening 
Journal, which tossed its hat into 
the ring Mar. 17, 1944, was ninth 
-in automotive advertising linage 
|for the first nine months of this 
year among the first 50 weekday 
|evening papers in the U. S. 

Seems like Clinton D. McKinnon, 
who started the Hvening Journal 
from scratch, is doing some hustl- 
ing, too. 


Why 

E. F. Hutton, of the New York 
Stock Exchange, is urging national 
advertisers to devote part of their 
advertising to “telling Americans 
why.” Hutton quotes Bernard Ba- 
ruch to the effect that “the Amer- 
ican people can do anything if you 
tell them why, but you must tell 
them.” 


Also quoted is President Tru- 


man: “A society of self-governing 
men is more powerful, more crea- 
tive than any other kind of system, 
however disciplined, however cen- 
tralized.” 


It Was Like This... 


Bob Tuttle, of Geyer, Cornell & 
Newell, is still trying to think of 
a good one to explain that Nash 
ad in the Nov. 12 issue of Time 
which said the 1946 models are now 
on display in dealer showrooms. 
Nash hopes to get the new models 
to the showrooms by the end of 
the month. 


Man of Parts 


Ray Miller, of Liberty’s Detroit 
office, reports that Bob Copeland 
has a piece on Joe Gentile and 
Ralph Binge, the radio rioters, in 
the Dec. 1 issue of Liberty. Bob 
has a gift for exploiting the maga- 
zine possibilities of characters 
around town. 

However, since Kudner is han- 
dling for Goodyear, I think Bob is 
overlooking a good bet in his own 
backyard, namely an autobiog- 
raphy of P. W. Litchfield as told 
to Terry, his chauffeur. One night 
when Terry was driving me to the 
airport in Akron, he got to talking 
about how Litchfield likes to talk 


PRAISE and THANKS 


: 


A PHOTOGRAPH MADE in New York city recentl 
advertising manager of Hudson, presented to Capt. 


<3 


{ 


ee 
| 


am 


\ 


_ 


as M. M. Roberts (righ 
yron Sterngold, dischar 


Marauder pilot, the original artwork of a Hudson advertisement featuring his 


own plane. At the left is 
was made at the recent 


about his past exploits when the 
driving gets boring. Terry says 
there never was a more salty, hu- 
man, dramatic character than the 
boss. 


New Account 


Advertising of Robins Conveyors, 
Inc., Passaic, N. J., manufacturer 
of materials- handling machinery, 
is now being handled by Ross Roy, 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 


Capital and Surplus more than $80,000,000 


J. M. Sterngold, the pilot’s father. The photo raph 
Hudson dealer-dis 


tributor show at the Hotel Asto 
Inc., Detroit, according to Thomas 
Robins jr., president. J. B. McCli 
tock is the account executive. 
Robins advertising is now ap- 
pearing in Fortune in addition | 
a comprehensive list of traa¢ 
magazines. Robins Conveyors re- 
cently became a_ subsidiary 
Hewitt Rubber Corp., Buffalo. Su- 
pervision of all advertising fg 
both organizations is consolidat 
at Hewitt’s Buffalo headquarters. 


China Note 


New Cadillacs and Buicks are 
now being advertised in Shanghe 
reports Lieut. Col. Fred Shaw, for- 
mer automotive man who has been 
assigned the job of staging rg 
maining U. S. troops there for early 
embarkation home. 

The ad, by Reliance Motors ar. 
in the Shanghai Evening Post & 
Mercury, says: 

“You are invited to order no’ 
your new Cadillac or Buick car — 
Model 1946 — Prompt booking an 
advance deposit will insure you: 
priority when shipments arrive.” 

Talk of the town is that a shi 
ment is on the way, Shaw says. 


Boost for Trades 


Electric Auto-Lite Co. will con- 
tinue to advertise in vigoroug 
fashion in automotive trade paper 
in 1946, according to H. D. Bissell, 
advertising manager. 

“It is our opinion that proper] 
prepared advertising in the prin- 
cipal automotive trade papers is « 
great significance to the success or 
the parts manufacturer,” he said 
“For many years we have give 
first attention to our trade sched- 
ules before developing our progres 
elsewhere. A strong national adve. 
tising campaign inadequately ad- 
vertised in the trade papers is, iy 
our opinion, not a well rounde 
program.” 


Holiday 


Charles C. Hood has been ap- 


pointed Detroit publication ma 
ager of Holiday, new magazine or 
the Curtis Publishing Co. 

The American Automobile Assr 
which used the title back in 1930, 
released it to Curtis because o 
AAA's great interest in the prc 
motion of travel. Holiday, a month- 
ly and selling for 50 cents a copy 
will hit the newsstands Feb. 2¢ 
It will cover the travel field with 
emphasis for the present on t 
U. S., Canada, Mexico, the Carib 
bean and Central and South Amer- 
ica. Frank Beaman is editor. 


Among the Atoms 


The distinguished artist, Bori 
Artzybasheff, has done a series of 
paintings for the Casco Product 
Corp., Bridgeport, Conn., which wis 
be featured in full color, full page 
advertisements in national maga 
zines this fall and winter. Thé 
paintings “depict” the atomic age 
and life on other planets of th 
universe, with one devoted exclu- 
Sively to the Casco automobile 
pop out cigaret lighter. Grey Ad 
vertising Agency, Inc., is handling. 


Names 


Graham Patterson, publisher of 
Farm Journal, has announced th’ 
addition to the magazine’s editoriai 
staff of Gertrude Dieken, recently 
with the public relations depart: 
ment of E. I. du Pont de Nemours. 
In her new post, Miss Dieken will 
head up the editorial staff of th 
Farmer’s Wife section of Farm 
Journal. 

Zenas Cook, formerly on the staf: 
of Newsweek, has joined the edi- 
torial staff of Pathfinder magazine 
He will serve as senior editor o1 
the nation section. 


\ 
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Otto Soglow 





Funny-—how this guy 
always draws a crowd.. 





OTTO SO 
ee vege — make a wooden Indian laugh 
stars in Sunda - ony 0 do all the other seas 4 
aeaen “dl oe Review. Louella Parso ' 
Peg hegre a ot hunger headliners who “s ' 
sien — ip elements in Pictorial el 
columns—stage a Vittles: cartoons — amusing 
se dun ail = sereee news. They draw ty a 
aimed prone families every Surday in 9 rh 
ae i ’ for 6,756,095 passenger car oe 
Review always dr = United States’ total. ceed 
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tionally by HEAR 
ST ADVERTIS 
ING SERVICE 
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| other way out of the curre 


FOB FACTORY To Serve the West... . | iiilie, eine ae 


in recognizing this basic economit 


n € g a f ds 
Incentive Plan Seen fact adds a few more pounds 


already hissing at the scams. 


As Strike Solution ) 50% Sales Boon 


ee omer i| Months Away 

By A. H. Allen ' , See ar naeTaeneieecemel . All this talk of automobil 

esa aa. er = dealers shortly enjoying 50 per- 

START OF THE DEER HUNTING season put an even -_ cent better Seshima teen they 


greater crimp in plant working forces than in past years,| NEW CHEVROLET ASSEMBLY plant (above) to be erected in Van Nuys, | experienced in 1941, emanating 


: . : : : : Calif. It will be 710 feet wid d 850 feet deep, and will have a connecting aE 
in some cases almost disrupting operations. It may even twe-sieey elles building. "300. feet seress the front and 50 feet deep. Below | Principally from the OPA, but 


inci i is architect's drawing of Chevrolet’s new parts warehouse in Van Nuys, on| also continually being harped of 
have been more than a coincidence that Buick assembly which work will soon be started. Of steel frame and concrete construction, by the UAW in its negotiations 


lines shut down the day before the season opened, despite | the building will be 240 feet across the front and 360 feet deep. : 4 
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haustion of frame supplies tive systems. For no matter how al a side. 


loudly union lead- eS : 
proved the knockout punch.| _gyppgeuom, ae areee. oF : Even the most optimistic pro- 


While admittedly there are al¢ , Hy how many plants oy jections do not call for any 
lot of hunting enthusiasts on the | | ) 4 close up as the such level of output before next, 
payrolls of Michigan manufactur- | = result of strikes —————— : ; summer, if then. There is doubt 
ing plants, there is some doubt | j mm - or strikebound|® ts the rate of assemblies of 1946 
that all those absent last week | [a Ah supplies, sooner or eran —rremat Se ee ST ghee ial > ts models ever will exceed the 1941 & 
actually went hunting. It was just | es later it will be- | =. % pace. ‘ 
a plausible excuse to take a few : come plain to all , 
days off. It is typical of the ter- be working men 
rible apathy affecting workers. - that an_ hour's building up to major proportions 

Every passing day makes it pay can only ; : : d Sal makes it look extremely difficul’ 
plainer that the only eventual A. H. Allen come from an economic sleight - of - hand which| and it may cost millions of dol- for any such rate of output td 
answer to demoralized produc- hour’s work. will write out paychecks for lars in wages lost and never to! ». reached in the foreseeable fu- 
tivity is the institution of incen- There is no magic formula or|work not done. It may take time! be retrieved, but there is just no ture. More than one purchasin,.@ 


a a official is saying these days, “If 
this is a sample of what we can 
expect at the current level of as: 
semblies, howinell are we ever 
going to get back even to thr 
1941 pace?” 


It is not only the automobile 
industry which must be satisfieé 
by suppliers, but a hundred and 
one other industries now gettins 
back into the civilian goods pic- 
ture. Some of them have had 
their orders on the books even be‘ 
fore the first automotive business 


was placed. They are now de- 
manding shipments. Obviously; 
i " | e k they cannot be pushed aside in 
can $ eep a Win favor of automotive accounts. , 
Furthermore, the automotive in- 
jn°@ s dustry’s own manufacturing and 
til Sonny comes in ec30e assembly facilities are a long wa 
\ from the point when they can 
turn out 50 percent more carg 
than in 1941. At least a dozen o 
more new assembly plant proj- 
ects, for example, have had to b 
tabled, simply because there is no 
available engineering and layou 
talent to handle them. All busj 
on something else. So, take all 
% these wise prognostications abouy 
50 percent more automobiles than’ 
ever before with several large 
Oh come to bed! The grains of salt. It is just not i 
7 the cards. In fact, such a high 
rate may never be achieved. Cer 
oo53 tainly not all companies are plan: 
kid > old enough to \ ning on it, General Motors not- 
withstanding. 4 
k § hi i Many seasoned observers are 
of the opinion that if assem- 
ta e care v imse > \ J blies at any time next year equa 
the top rate of 1941, the indus- 
try will be extremely lucky. 
* ok x . 
New Press Operates 
At High Speeds 


One of the newer developments 

in the metal stamping field i 

the super-speed press, designed to 

operate at speeds of from 350 tq 

1,000 rpm. The die bed and ram 

oscillate continuously in a rotary 

motion, meeting the stock coming 

in through a roll feed, perform- 

ing the blanking or piercing op- 

eration during their travel, an 

ss 2 then returning for a new bite. 
YES! Women experience different emo- The blanking operation com- 
‘ 3 - pared to conventional practice 
tional reactions than men... just as is likened to shooting a bullet 
through a pane of glass com-/ 


women, who influence most of the auto- pared te throwing a Diullet at 
e glass. . , 


x 
mobile sales, have different reasons for ———> Reciprocating action of the hori 
zontal bed and the ram is ob- 


preferring certain cars. tained through an eccentric driv 
ing crank. 

Ford has three of these presses 
at its Ypsilanti plant. During th 
war, one of them turned out more 

" than 1,000,000 aircraft generator, 
CAQIES WOME pole piece laminations in a single 
shift, 48-hour week, with one op- 

erator. 

The press. stacks the _ parts 
automatically and returns them 
to the front side through 
chute. 

Such high-speed equipment is 
ideally suited to fast production 
of small automotive stampings 
which are required in mass lot: 


For one thing, the scramble for. 
materials and _ parts, alread, 
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to foster and continue 
civil war.” 

Negotiations between Chrys- 
ler and the union over wage 
and contract issues resumed 
Thursday. Ford negotiations 
are scheduled to start tomor- 
row (Nov. 20). 

UAW members at both firms 
have cast heavy majorities for 
strike action in NLRB ballots. 
The ratio for a strike at Chrysler 
was eight to one, while that at 
Ford was 11 to one. 

Mel B. Lindquist, superintend- 
ent of labor relations at Ford, 
pointed out to the union that al- 
though it has had financial se- 
curity through the last few years 
in the closed shop and checkoff 
provisions, the company “has had 
no compensating security.” 


“If we are to reach production 
efficiency essential to our com- 
mon objectives,” Lindquist said, 
“we must insist upon guarantees 
by the union against work-stop- 
pages and losses in productivity. 
Our record since 1941 indicates 
that these guarantees have not in 
fact been provided by the union 
shop and checkoff. 

“We therefore propose that 
you come to our forthcoming 
negotiations prepared to give 
us some better plan for giving 
the company the same degree of 
security as we have given the 
union itself.” 

Explaining that Ford has sus- 
tained 773 work stoppages since 
the contract was signed in 1941, 
Lindquist said that last year 
alone the company spent $2,814,078 
to collect union dues and fees ag- 
gregating $2,050,563, and to pay 
1,000 union men in the plant who 
spent all or part of their time on 
union business. Ford now pro- 
poses that the union pay its own 
men. 

Lindquist warned that unless 

the UAW fulfills a responsibility 
of its own, “the very future of 
the Ford Motor Co. is at stake.” 
Although the Ford statement 
did not elaborate on measures to 
enforce union responsibility, Rob- 
ert W. Conder, Chrysler labor 
relations chief, demanded that 
his corporation have the right to 
fire any employe engaging in a 
wildcat strike. 
Conder said the union should 
agree to this clause in the con- 
tract in view of its announced 
opposition to unauthorized walk- 
outs and recognition of Chrys- 
ler’s right to terminate the con- 
tract if wildcat strikes occur. 

Ford, while today “paying the 
highest wages in the automo- 
tive industry,” does not believe 
that this is the time to attempt 
to settle on general wage boosts, 
Lindquist stated. He continued: 
“They would have to be based 
on guesses of what our volume 
of production and our costs are 
going to be, and on guesses as to 
what earnings—if any—-we may 
be able to make. We feel that a 
general increase such as you pro- 
pose would amount to a_ very 
heavy mortgage on the future 
of all of us—the Ford Motor Co. 
and its employes alike. 

“We are now finishing reconver- 
sion and shooting as hard as we 
can toward maximum production. 
Every dollar of company profits 
during the war years is already 
committed to plant expansion, 
improvement of working condi- 
tions, and installation of methods 
and machines to gear our opera- 
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tions to sharp postwar competi- 
tion. 
“Today our materials are cost- 


ing us more than they ever have 
before. More important, our work 


productivity per man is at the 
lowest mark ever. The wage 
rates we will be able to pay will, 
after reconversion is completed 
and we have reached volume 
production, depend entirely on 


these two questions: whether we 
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‘Ford, Chrysler Demand 
Union Responsibility 


(Continued from Page 1) 


are able to keep other costs 
down while obtaining better pro- 
ductivity from our employes. 


“Our Number One job today ‘s 
to get to work making cars and 
trucks—as many as we can, bet- 
ter cars and trucks than our com- 
petitors’ cars and trucks at lower 
prices. We have been doing every- 
thing we can to get into maxi- 
mum production and stay there. 


“The people of this country 
want cars and they want jobs. 
If we can carry through our 
production plans, we can do 
more than our share in giving 
them both. 

“To do this will require the best 
efforts of all of us in the Ford 
Motor Co. working together. As 
we increase our efficiency we 


can give our customers still bet- 











ter cars and trucks at still lower 
cost, we can pay higher wages, 
and we can plow more earned | 
capital back into improved opera- | 
tions to make us still more effi- 
cient.” 








Chrysler 
(Continued from Page 1) 
months later,” Keller said. “The 
physical and financial aspects of 
reconversion are progressing bet- 
ter than originally contemplated 
and if other factors do not delay 
we shall be ahead of our forecast.” 
The letter also pointed out that 
the net profit of the corporation 
after taxes and reserves for the 
first nine months of 1945 was 
2.62 percent of its sales of $880,- 
918,136.19, or $23,077,062.57. This 
was equivalent to $5.30 per share. 


Concerning the wage and 
price question, Keller stated 
that it was the corporation’s 


hope that questions arising in 
connection with it and recon- 
version would be _ solved. He 
went on further to say: 
“Wages and prices are being 
widely discussed, and the auto- 
mobile industry is involved in the 
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LIEUT COL. R. F. GLOSTER gets a refresher course from K. B. Elliott, 
vice-president in charge of sales for Studebaker, upon his return from three 
years in the Army. Gloster, who was chief of the automotive section, head- 
quarters ordnance service, in Paris, will resume his supervision of Studebaker's 
New York branch. 


discussion. This industry was looked that substantially 
completely taken out of its peace- 
time business during the war. It 
has no historical background for 
resuming automobile production 
other than prewar records now 
nearly four years old. 


raising 
the costs and prices of cars may 
well alter the rate of buying by 
the consuming public. 


“Chrysler Corp. did business 
during the war at a rate of profit 
on the business done of less than 
half our prewar rate. Yearly divi- 
dends to the corporation stock- 
holders during the war _ period 
were half those paid prewar. 


‘In the consideration of the 
wage-price basis upon which the 
automobile business will resume 
operations, it should not be over- 
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A year ago the index of retail activities in Milwaukee was 7.7% over the average for the 200 


cities in Sales Management’s monthly survey. 


Today, Milwaukee's index is 16.8% over the 


average for the 200 cities, and 22% over the average of the 15 biggest cities, Another indica- 


tion that you can depend on Milwaukee to continue its long record as one of the steadiest of 


metropolitan markets! The Journal reaches twice as many families here as any other news- 


paper, eight times as many as any magazine, more than any dozen magazines combined. 
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Incentive Plan Seen 
As Strike Solution 


By A. H. Allen 


START OF THE DEER HUNTING season put an even 
greater crimp in plant working forces than in past years, 
in some cases almost disrupting operations. It may even 
have been more than a coincidence that Buick assembly 


the stated reason that ex- 
haustion of frame _ supplies 
proved the knockout punch. 
While admittedly there are a 
lot of hunting enthusiasts on the 
payrolls of Michigan manufactur- 
ing plants, there is some doubt 
that all those absent last week 
actually went hunting. It was just 
a plausible excuse to take a2 few 
days off. It is typical of the ter- 
rible apathy affecting workers. 
Every passing day makes _ it 
plainer that the only eventual 
answer to demoralized  produc- 
tivity is the institution of incen- 


lines shut down the day before the season opened, despite 
rere 


tive systems. For no matter how 
loudly union lead- 
ers argue, or 
how many plants 
close up as the 
result of strikes 
or strikebound 
supplies, sooner or 
later it will be- 
come plain to all 
working men 
that an _ hour's 
pay can only 
come from an 
hour’s work. 
magic formula or 


A. H. Allen 


There is no 


To Serve the West... . 


NEW CHEVROLET ASSEMBLY plant (above) to be erected in Van Nuys, 
Calif. It will be 710 feet wide and 850 feet deep, and will have a connecting 
two-story office building, 300 feet across the front and 50 feet deep. Below 
is architect's drawing of Chevrolet’s new parts warehouse in Van Nuys, on 
which work will soon be started. Of steel frame and concrete construction, 
the building will be 240 feet across the front and 360 feet deep. 





economic sleight -of- hand which|and it may cost millions of dol- 
will write out paychecks for} lars in wages lost and never to 
work not done. It may take time! be retrieved, but there is just no 


| can’t sleep a wink 
til Sonny comes in... 


Oh, come to bed! The 
kid’s old enough to 
take care of himself. 


YES! Women experience different emo- 


tional reactions than men... just as 


women, who influence most of the auto- 


mobile sales, have different reasons for 


preferring certain cars. 


COWES HOME 


| other way out of the curre 
| mess. 

Meanwhile, every day of delay, 
in recognizing this basic economit 
fact adds a few more pounds 
pressure to the inflation boiler 
already hissing at the scams. 

* * oe 


50% Sales Boost 


Months Away 

All this talk of automobil 
dealers shortly enjoying 50 per- 
cent better business than they 
experienced in 1941, emanatin? 
principally from the OPA, but 
also continually being harped of 
by the UAW in its negotiations 
with manufacturers, seems de; 
cidedly on the wishful thinkin} 
side. 


Even the most optimistic pro- 
jections do not call for any 
such level of output before next, 
summer, if then. There is doubt 
the rate of assemblies of 1946 
models ever will exceed the 1941 @& 
pace. 7 


For one thing, the scramble for, 
materials and _ parts, alread, 
building up to major proportions 
makes it look extremely difficul’ 
for any such rate of output to 
be reached in the foreseeable fu- 
ture. More than one purchasin, 
official is saying these days, “If 
this is a sample of what we can 
expect at the current level of as: 
semblies, howinell are we ever 
going to get back even to thr 
1941 pace?” 

It is not only the automobile 
industry which must be satisfie 
by suppliers, but a hundred and 
one other industries now gettins 
back into the civilian goods pic- 
ture. Some of them have had 
their orders on the books even be‘ 
fore the first automotive business 
was placed. They are now de- 
manding shipments. Obviously; 
they cannot be pushed aside in 
favor of automotive accounts. 


Furthermore, the automotive in- 
dustry’s own manufacturing ang 
assembly facilities are a long way 
from the point when they can 
turn out 50 percent more carg 
than in 1941. At least a dozen o 
more new assembly plant proj- 
ects, for example, have had to b 
tabled, simply because there is no 
available engineering and layout, 
talent to handle them. All bus} 
on something else. So, take all 
these wise prognostications abou 
50 percent more automobiles than’ 
ever before with several large 
grains of salt. It is just not ix 
the cards. In fact, such a high 
rate may never be achieved. Cer 
tainly not all companies are plan: 
ning on it, General Motors not- 
withstanding. 4 

Many seasoned observers are 
of the opinion that if assem- 
blies at any time next year equa 
the top rate of 1941, the indus- 
try will be extremely lucky. 

* * * 


New Press Operates 
At High Speeds 


One of the newer developments 
in the metal stamping field i 
the super-speed press, designed to 
operate at speeds of from 350 tq 
1,000 rpm. The die bed and ram 
oscillate continuously in a rotary 
motion, meeting the stock coming 
in through a roll feed, perform- 
ing the blanking or piercing op- 
eration during their travel, an 
then returning for a new bite. 

The blanking operation com- 
pared to conventional practice 
is likened to shooting a bullet 
through a pane of glass com-’ 
pared to throwing a Dullet at 
the glass. ‘ * 

Reciprocating action of the hori 
zontal bed and the ram is ob- 
tained through an eccentric driv. 
ing crank. 

Ford has three of these presses 
at its Ypsilanti plant. During th’ 
war, one of them turned out more 
than 1,000,000 aircraft generator, 
pole piece laminations in a single 
shift, 48-hour week, with one op- 
erator. 

The press 
automatically 
to the front 
chute. 

Such high-speed equipment is 
ideally suited to fast production 
of small automotive stampings 
which are required in mass lot: 


stacks the 
and returns 
side 


parts 
them 
through & 













































to foster and continue 
civil war.” 

Negotiations between Chrys- 
ler and the union over wage 
and contract issues resumed 
Thursday. Ford negotiations 
are scheduled to start tomor- 
row (Nov. 20). 

UAW members at both firms 
have cast heavy majorities for 
strike action in NLRB ballots. 
The ratio for a strike at Chrysler 
was eight to one, while that at 
Ford was 11 to one. 

Mel B. Lindquist, superintend- 
ent of labor relations at Ford, 
pointed out to the union that al- 
though it has had financial se- 
curity through the last few years 
in the closed shop and checkoff 
provisions, the company “has had 
no compensating security.” 


“If we are to reach production 
efficiency essential to our com- 
mon objectives,” Lindquist said, 
“we must insist upon guarantees 
by the union against work-stop- 
pages and losses in productivity. 
Our record since 1941 indicates 
that these guarantees have not in 
fact been provided by the union 
shop and checkoff. 

“We therefore propose that 
you come to our forthcoming 
negotiations prepared to give 
us some better plan for giving 
the company the same degree of 
security as we have given the 
union itself.” 

Explaining that Ford has sus- 
tained 773 work stoppages since 
the contract was signed in 1941, 
Lindquist said that last year 
alone the company spent $2,814,078 
to collect union dues and fees ag- 
gregating $2,050,563, and to pay 
1,000 union men in the plant who 
spent all or part of their time on 
union business. Ford now pro- 
poses that the union pay its own 
men. 

Lindquist warned that unless 
the UAW fulfills a responsibility 
of its own, “the very future of 
the Ford Motor Co. is at stake.” 

Although the Ford statement 

did not elaborate on measures to 
enforce union responsibility, Rob- 
ert W. Conder, Chrysler labor 
relations chief, demanded that 
his corporation have the right to 
fire any employe engaging in a 
wildcat strike. 

Conder said the union should 
agree to this clause in the con- 
tract in view of its announced 
opposition to unauthorized walk- 
outs and recognition of Chrys- 
ler’s right to terminate the con- 
tract if wildcat strikes occur. 

Ford, while today “paying the 
highest wages in the automo- 
tive industry,” does not believe 
that this is the time to attempt 
to settle on general wage boosts, 
Lindquist stated. He continued: 

“They would have to be based 

on guesses of what our volume 
of production and our costs are 
going to be, and on guesses as to 
what earnings—if any—we may 
be able to make. We feel that a 
general increase such as you pro- 
pose would amount to a_ very 
heavy mortgage on the future 
of all of us—the Ford Motor Co. 
and its employes alike. 

“We are now finishing reconver- 
sion and shooting as hard as we 
can toward maximum production. 
Every dollar of company profits 
during the war years is already 
committed to plant expansion, 
improvement of working condi- 
tions, and installation of methods 
and machines to gear our opera- 
tions to sharp postwar competi- 
tion. 

“Today our materials are cost- 
ing us more than they ever have 
before. More important, our work 
productivity per man is at the 
lowest mark ever. The wage 
rates we will be able to pay will, 
after reconversion is completed 
and we have reached volume 
production, depend entirely on 
these two questions: whether we 
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Management Takes Offensive .. . 
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Ford, Chrysler Demand 
Lindon Responsibility 


(Continued from Page 1) 


are able to keep other costs 
down while obtaining better pro- 
ductivity from our employes. 
“Our Number One job today ‘s 
to get to work making cars and 
trucks—as many as we can, bet- 
ter cars and trucks than our com- 
petitors’ cars and trucks at lower 
prices. We have been doing every- 
thing we can to get into maxi- 
mum production and stay there. 


“The people of this country 


| (Continued from Page 1) 


| ter cars and trucks at still lower | 
cost, we can pay higher wages, | 

and we can plow more earned | 
capital back into improved opera- | 
tions to make us still more effi- | 
| cient.” 


Chrysler | 


months later,” Keller said. “The 
physical and financial aspects of 
reconversion are progressing boet- 
ter than originally contemplated 
and if other factors do not delay 
we shall be ahead of our forecast.” 

The letter also pointed out that 
the net profit of the corporation 
after taxes and reserves for the 
first nine months of 1945 was 
2.62 percent of its sales of $880,- 
918,136.19, or $23,077,062.57. This 
was equivalent to $5.30 per share. 


discussion. 


LIEUT COL. 
vice-president in charge of sales for Studebaker, 
years in the Army. 
quarters ordnance service, 
New York branch. 


This 


R. F. 


Gloster, 


industry 


GLOSTER gets a refresher course 


was 
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from K. B. Elliott, 


upon his return from three 


who was chief of the automotive section, 
in Paris, will resume his supervision of Studebaker’s 


looked that substantially 


head- 


raising 


want cars and they want jobs. Concerning the wage and completely taken out of its peace-; the costs and prices of cars may 
If we can carry through our price question, Keller stated time business during the war. It | well alter the rate of buying by 
production plans, we can do that it was the corporation’s has no historical background for! the consuming public. 

more than our share in giving hope that questions arising in resuming automobile production “Chrysler Corp. did business 


them both. 
“To do this will require the best 
efforts of all of us in the Ford 
Motor Co. working together. As 
we increase our efficiency 


| 





| 


we | widely 


connection with it and recon- 
version would be solved. He 
went on further to say: 

“Wages and prices are being 
discussed, and the auto- 


other than prewar records now 
nearly four years old. } 


‘In the consideration of 
wage-price basis upon which the 
automobile business 


operations, it should not be over- 


the 


will resume 


during 


during the war at 
on the business done 
half our prewar rate. 
dends to the 
holders 


corporation 


a rate of profit 
of less than 
Yearly divi- 
stock- 
the war period 


were half those paid prewar. 





can give our customers still bet-! mobile industry is involved in the 
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A year ago the index of retail activities in Milwaukee was 7.7% over the average for the 200 
cities in Sales Management’s monthly survey. Today, Milwaukee’s index is 16.8% over the 
average for the 200 cities, and 22% over the average of the 15 biggest cities, Another indica- 
tion that you can depend on Milwaukee to continue its long record as one of the steadiest of 
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Packard Planning Assembly 
Outside Detroit Area 


(Continued from Page 2) 


regional headquarters for the 

Midwest. 

W. R. Bellows, Midwestern re- 
gional manager, presided. Other 
Packard speakers were L. W. 
Slack, general sales manager; C. 
E. Briggs and E. H. Taylor, as- 
sistant sales manager, and Karl 
M. Greiner, parts and service 
manager. 


by 364,000 square feet in the 
main plant for assembly. 

E. P. J. Rigdon, general man- 
ager of the Packard Motor Car 
Co. of Texas, presided at the 
Dallas meeting of 500 dealers. 

* * * 

Slack told 300 dealers in San 
Francisco that if dealer discounts 
are cut, owners will get sharply 


ers in Atlanta at a meeting pre 
sided over by George M. Couch, 
manager of the Southeastern zone 

Christopher said that the At- 
lanta area is the third largest 
in area and fourth in outlets 
with 137. He added that 91 per- 
cent of the potential in dealers 
had been closed. 


(Continued from Page 1) 
Curyster Corp. — All divisions 
held back by shortages. Expects 
production by Dec. 1. 


Forp—15,622 cars produced thus 
far; daily output averaging around 
600 cars. 6,469 cars turned out in 
October, along with 329 commercial 
cars and 8,484 trucks. 

Hupson —Still getting 120 cars 
daily; 2,500 produced thus far. 

Mercury — Nearly 500 cars pro- 
duced thus far. 

NasH—Will have its 1,300 dealer 
sampled by week of Nov. 26. 

O.psmosiLE — 3,000 cars thus far. 
About 300 a day due this week. 

Packarp—Production line halted 
past week by shortage of body, 
parts. Total around 500 thus far. 
Finishing up uncompleted units. 

Pontiac—Getting about 240 daily; 
about 4,000 thus far. 

StupeBaKer—Still unable to get 
started due to supplier tieups, prin- 
cipally Warner Gear. 

Wittys — Jeep production still 
halted by component tieups. 

* = * 


Chevrolet-Atlanta Starts: 


35 Cars an Hour Soon 

ATLANTA. — The first postwar 
Chevrolet rolled off the assembly 
line of the Atlanta plant Wednes- 
day. It was a four-door Stylemaster 
sedan, and officials here said initial 
production would be confined to 
this line although other body types 
will follow as soon as possible. 

Production soon is expected to 
reach 35 cars an hour and an even 
faster assembly rate may be at- 
tained next year. 


Hewitt Appoints 
Smith Head of 
Restfoam Unit 


BUFFALO. -—- Hewitt Rubber 
Corp. has named Adrian W. 
Smith as manager of the Rest- 
foam division, it was announced 
last week by President Thomas 
Robins jr. 

For the past five years Smith 
was executive assistant to Bur- 
dette S. Wright, vice-president 
and general manager of Curtiss- 
Wright Corp’s. Airplane division. 

For more than a year Hewitt 
has been developing Restfoam 
(latex foam) products, concentrat- 
ing attention on automotive, bus 
and railroad seating, mattresses, 
furniture cushions and _ similar 
items. 

In announcing Smith’s appoint- 
ment, Robins revealed that the 
company already has_ received 
substantial contracts for Rest- 
foam products and is negotiating 
with auto manufacturers who 
plan to use the material in early 
models. 


* * * 


In Dallas, Christopher said that 
88 percent of the area’s poten- 
tial in dealers had been closed 
and contracts accepted. The re- 
gion, he pointed out, is the com- 
pany’s second largest from area 
and dealer standpoints. 

He noted that dealer market 
prospects in Dallas and Texas 
in general were extremely 
bright. 

Discussing production facilities, 
he said that Packard now has 
nearly 5,000,000 square feet com- 
pared with 3,838,000 in 1940. In 
addition, he said, a contract with 
Briggs for bodies has freed near- 


reduced allowances on tradeins. 

Slack emphasized that war- 
time changes had increased the 
dealers’ overhead tremendously 
in recent years and that no in- 
dividual dealer could get 
enough cars for many months 
to gain by any large-volume 
business. 

Slack revealed that San Fran- 
cisco had just been chosen re- 
gional headquarters for the en- 
tire Pacific Coast area. 

“This is Packard’s largest re- 
gion in area and in the number 
of zones,” he disclosed. “There 
are 275 dealer points. Ninety per- 
cent of the region’s potential in 


FRANK MARSDEN, VETERAN automobile man has been_named general 
manager of Motor Sales Co. (De Soto-Plymouth), Baltimore. During the war, 
Marsden was with the Chrysler Corp.’s Evansville ordnance plant. For 10 
years prior to the war, he was general manager of a Washington (D. C.) 
Chrysler distributorship. In the picture, he is shown, right, with Karl H. 
Bronson, De Soto’s director of advertising, on a recent visit to plant in Detroit. 


dealers already has been closed; Christopher addressed 1,000 
and contracts accepted.” | dealers in the New York meet- 
Presiding at the meeting was; ing. He told them that the region 
LeRoy Spencer, vice president and} is the smallest geographically but 
general sales manager of Earle} the largest from a_ distribution 
Cc. Anthony, Inc. standpoint. 
eae ae It will, he said, take 27 per- 
cent of Packard’s total output. 
C. E. Hoffman, manager of the 
New York zone, presided. 
* * 


* 


The entire automobile industry 
hasn’t averaged 5% to 7 percent 
profits, barely a working margin, 
Christopher said at a press con- 


ference in New York. Christopher addressed 600 deal- 
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Ph we Charley Jacobs is Advertising Manager of 
Klein’s Sporting Goods, Chicago. You’ve heard of Klein’s. If a 
fighting trout sings you a spring song, and you’re pals 
with a golf ball, you’ve been there. Klein’s is the 
largest men’s sportswear mail order house in America. 
Charley Jacobs knew about TRUE... had heard what 
it would do. . . would it do that for Klein’s? 
He’d find out... 
So he did. Klein’s ran a 92-line test ad in May. 
Charley wrote us an unsolicited letter 
about the results.... | 
7 g 
. @ 


DO. . Klein’s tried it again in the June TRUE. 
And Charley wrote us 
another-letter... . 


Surplus Batteries 


Pegged by OPA 
WASHINGTON. Eight types 
of storage batteries declared sur- 
plus by the U. S. Signal corps 
will have _ dollar-and-cent price 
ceilings for all sales in civilian 
channels, OPA has announced. 
The ceilings range from $3.39 
to $28.34 at retail and from $2.26 
to $18.59, f.o.b. shipping point, for 
sales to industrial users and re- 
| tailers. Ceilings also are _ estab- 
lished for sales to wholesalers. 


zoe? 
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. That's the story of Charley Jacobs’ 
True Ad-Ventures so far. Other good things will happen. They happen 
to all of you who use True. 
More than 900,000 men will 
buy the December True at their 
newsstands. True readers pay a 
premium price to get the only 
man’s magazine of its kind. 
More than 130 leading adver- 
tisers of things men want are 
using True this year—in- 
creasing True’s 1945 advertising 
revenue 361% over 1944! 


Schrock Builds 


Schrock Motor Co., Salem, Ore., 
nas let a contract for the construc- 
tion of a $45,000 building. It will be 

| located at the corner of Church 
| and Chemeketa Sts., and will cover 
| an area 112 by 104 feet, with a wing 


extending 56 by 24 feet. 

| 

j trade? See Classified 
| backcover this issue 
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[mn injunction restraining OPA 
rom granting the auto makers 
boosts in auto prices over the pre- 
—“Bvar level. Such an injunction might 
tie up auto sales and production 
on a nationwide basis. 

The UAW starts its strike ma- 
chinery today when 200 delegates 
——{rom 100 GM locals meet at the 
Barlum hotel here. This GM con- 
ference, Reuther said, will make 
ecommendations for further action 
o the UAW’s strategy committee, 
which has the power to call a 
—mtrike. 

The strategy committee, com- 
posed of the tour UAW executives 
snd the Ford and Chrysler direc- 
ors, will be meeting during the 
conterence sessions, Keuther added. 
= Reuther would not say more 
about the strike, but he is reli- 
ably believed to desire a work 
stoppage as soon as possible, as 
opposed to R. J. Thomas, UAW 
president, who would delay a 
walkout until next spring when 
full production would be affect- 
ed. 


Another factor is the union’s new 
“blockade” policy. This would close 
own one auto maker, while allow- 
ing the others to produce and reap 
he harvest of the pent-up demand. 
buch a “one-at-a-time” campaign 
would eventually force the selected 
argets to either accept the union 
age demands or risk bankruptcy, 
UAW chieftains believe. 

GM Increases Salaries 

GM announced a 10 percent raise 
for approximately 70,000 salaried 
mployes, effective Nov. 1. The in- 
crease, which does not apply to 
senior officers and directors, is 
imilar to the one rejected by the 
UAW for production workers. 
Buick became the second auto 


because of supplier labor trouble. 

Willys - Overland 

has been closed 

down since Sept. 

27 as a result of 

a strike at Borg- 

Warner Trans- 

my mission division, 
‘ Muncie, Ind. 

ees Production at 

a :. the Buick and 

ol Fisher Body 

plants in Flint, 

. Mich., came to a 

H. H. Curtice 4% alt Wednesday 

morning. Harlow 

. Curtice, Buick general manager 

said a two-week “work stoppage” 

Wt Midland Steel in Cleveland had 

caused the shutdown by cutting off 
the supply of chassis frames. 

E. J. Kulas, Midland Steel 
president, explained that frame 
assembly lines have been slowed 
down by UAW workers because 
of a dispute over wage demands. 
Midland also produces chassis 
frames for Studebaker and Hud- 
son. 

Curtice said Buick production 
ad reached 225 cars daily and was 
accelerating when the supply of 
rames was exhausted. 
Counter-Briefs Are Assured 
General Motors’ new proposal for 
. 10 percent wage hike was con- 
tained in a counter-brief, issued in 
reply to the uni- 
bn’s counter- 
brief. The cor- 
oration again 
accused the UAW 
of distorting the 
acts to show 
that a 30 percent 
raise could be 
raid without suf- 
fering profit los- 
ses. 

Reuther’s pro- 
nouncement to Anderson 
newsmen that , 
“we won’t accept a penny raise 
if it means an increase in prices” 
drew an admission from Harry 
W. Anderson, GM vice-president 
of personnel, that the 10 percent 
boost would be used as a cost 
factor in applying for OPA price 
ceilings. 

Stalemated on labor problems in 
their own plants, auto makers 
faced production threats from feed- 
‘r sources as well. 

The three-week-old CIO strike in 
the glass industry continued. Out- 
put was curtailed at the two lead- 





WO Pet. Raise Rejected .. . 


UAW Likely to Delay 
“GM Strike Till °46 


(Continued from Page 1) 


ing producers of automotive glass, 
Libbey-Owens-Ford and Pittsburgh 
Plate Glass. 

Timken-Roller Bearing, Canton, 
O., and Bohn Aluminum and Brass, 
Detroit, are also strikebound by 
CIO disputes. : 

As the Ford-Canada strike at 
Ont., entered its third 
month, UAW officials were confer- 
ring with management and govern- 
ment representatives in an effort 
to resolve differences. Hopes rose 
last week for an early end of the 
shutdown, which has caused Chrys- | Automotive Trades Steamship Co., Detroit, is shown supervising the loading | mination contests in various states 


ler to shut its Windsor plant and/| of the first shipment of autos over the Great Lakes. This consignment was 
GM to close its assembly factory handled upon the spar deck of the Steamer T. J. McCarthy in conjunction 


of collective bargaining in labor| Tramonti (Chrysler) at bcultien ak aes company is redecorating its MéMon Motor 


ssembler to suspend operations { 
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‘Nationwide Meet 
For Truckers 
Set Next Fall 


WASHINGTON.-.-The American 
Trucking Assns. has announced re- 
vival of its national truck “roadeo,” 
nationwide contest for champion- 
ship truck drivers, which was sus- 
pended during the war. 

ATA Safety Director Charles G. 
Morgan said winners in state ro- 
adeos will meet in a final competi- 
tion next fall, with the following 
classes of drivers competing for 
trophies: straight truck, tractor 
and semi-trailer, and truck and 
full trailer. 

“ATA roadeos, inaugurated in 
1937, attracted hundreds of drivers 
from all states, With more than 25,- 
000 spectators witnessing a roadeo 
T. J. McCARTHY, president of the T. J. McCarthy Steamship Co. and the |in Minnesota,” said Morgan. “Eli- 





will again precede the finals which 
with a cargo of 250,000 bushels of wheat. The automobiles were destined | Will probably be held in Madison 


in Oshawa, Ont B , 
’ ° uffalo, N. ¥Y. Coincidental with the transportation of these automobiles, word |S > Garde Jew Y “s 
An NLRB strike vote was held reached | the oS nc i = U. S. supreme court had upheld an — ee seen here 
at Packard here Friday nterstate Commerce Commission order granting the McCarthy interests com- |'‘We are glad to advise that the Cadillac 
. 4 mon carrier r ; » . : 
Meanwhile, the labor - manage-| Michigan federal district — Oe er ee NMeet e ne Tere sseueah tereash tee p t faunal te “the 
sec p oug Ac s e 
ment conference was reported to|————— = a ee Automotive News. We had a nice re- 





be nearing agreement on methods| Daniel Tramonti, son of John|the dealership after Army service.| sponse to this ad and are well pleased 


with the results obtained.'’ F. Sweetman, 
Company (Studebaker), 


|R. I., has resumed his position at | quarters. Omaha, Nebraska 
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[| are people who think alike... or live in the same place 


. or have both of these common interests. 


With a few notable exceptions. like the PriLapeLPHia RECORD, news- 


paper audiences are strictly geographical market groupings. 
Readers of Tur Recorp differ from the conventional newspaper pattern 
because they share a common philosophy .. . as well as a common 
address. 
They live in, or near, Philadelphia... and they believe in and support 


the liberal point of view. 


They are--and always have been — a separate and distinct market 


within the framework of America’s 3rd Market. 


This is a fundamental merchandising fact. And leading national and 
local advertisers know by successful experience that... in war or 
peace, conversion or reconversion .. . “/t Takes The Record and 


One Other lo Cover Philadelphia.” 


PHILADELPHIA RECORD 


QUARTER MILLION DAILY - HALF MILLION SUNDAY 


Represented Nationally by George A. McDevitt Co.—New York. Chicago. Philadelphia. Detroit. Cleveland 
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In Discount 
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Cut to 20% Margin Feared... 


NADA Maps Next Move 


Battle 


(Continued from Page 1) 


cused from cost absorption § by 

Bowles. 

Rep. Hall, of New York, ranking 
Republican member, compelled J. 
M. Nye, assistant to Bowles, who 
was representing OPA at the hear- 
ing, to admit that Bowles had made 
a “misstatement.” 

Because of Bowles’ vigorous at- 
tacks on NADA for making a fight, 
word of his statement before the 
committee spread rapidly through- 
out the capitol. Senators had a field 
day on the floor in criticizing him. 

Open hearings on the discount 
rate closed Thursday night. The 
Small Business committee, how- 

i ever, continues its interest and is 
talking with representatives of both 

OPA and NADA. 

NADA directors and _ various 
managers of state associations are 
meeting in Cincinnati today (Mon- 
day). The purpose of the meeting, 
it was stated, is to discuss the 
future course of action to be taken 
by NADA if the results of the 
hearings before the House commit- 
tee should prove ineffectual in pre- 

‘ venting OPA from reducing dealer 
discounts. 

Under study at the directors’ 
meeting are several plans of action, 
including one that dealers would 
defy enforcement of MPR-540's pro- 
visions on trade-in allowances if 
the discount cut is allowed to 
} stand. Such a move would force 
: OPA to prosecute every dealer in 

the nation or to eliminate the used 
car price ceiling order. 

In his statement Thursday be- 
fore the House committee, Mallon 
gave these reasons why the imposi- 
tion of the OPA trade discount cut 
on auto dealers is unwarranted: 

Administrator Chester Bowles 

and a part of his pricing ad- 
visers are the only persons actively 
agtitating cracking down the pen- 
alty on dealers before they get back 
on their feet. Automobile manufac- 

/ turers and dealers and many mem- 
bers of Congress are vigorously 
opposing the cut as just another 
OPA experiment. 

Car buyers, who are interested 
— chiefly in getting new cars 
quickly and being assured of con- 
tinued service on their old cars, 
want nothing done to the dealer 
which will hamper his ability to 
serve them. Motorists are willing 
to pay fair prices and cannot un- 
derstand Bowles’ contention that 
failure to put a $40 penalty per 


$1,000 car on dealers is going to 
cause inflation. 

3 Administrator Bowles’ glowing 
e 


prediction of an enormous new 
car production in 1946 is not borne 
out by the opinions of experienced 
manufacturers. Makers of more 
than 80 percent of the passenger 
cars built in the United States in 
telegrams filed Thursday with the 
House Small Business committee 
declare that no man today can 
accurately forecast coming new car 
production. Threatened work stop- 
pages may easily delay production 
indefinitely, they insist. 
§ Administrator Bowles’ declara- 
“© tion that dealers in the postwar 
period will not lose money on used 
car tradeins is not supported by 
facts. When he stated that the 


specifically 


Are You Receiving MAXIMUM 
Commissions and Protection? 


We are specialists familiar with all the complexities 
of modern automobile finance insurance for finance 
companies and dealers financing their own time- 
sales. Our policies, certificates and other forms are 
designed for this 


Write for Full Particulars Without Obligation 


dealer could control the tradein 
market, he failed to recall that all 
dealers still are subject to OPA 
control of the prices they shall 
pay for used car tradeins. If the 
dealer does not pay what OPA 
regards as a “reasonable price” for 
a tradein, he is subject to heavy 
penalties. All experienced dealers 
believe that in the future, as in the 
past, they will lose on tradeins. 
5 The best argument against im- 
posing the proposed dealer cut 
is that it has not been justified by 
a complete investigation of manu- 
facturer and dealer costs nor has 
Administrator Bowles kept his re- 
peated promise to dealers and Con- 
gress that he would consult fully 
with them before ordering a cut. 

Dealers are satisfied that if the 
Administrator would not rush into 
the issuance of his order and would 
conduct a manufacturer and dealer 
cost hearing in the open, he never 
could justify the order which he 
is in such great haste to issue. A 
fair, open and complete hearing is 
all dealers ever have asked. 

They are filing with the Small 
Business committee up to the min- 
ute cost reports from 1,952 dealers 
which certainly deserve close scru- 
tiny. Congress also should examine 
automobile manufacturer costs of 
the 76 percent of manufacturers 
which Bowles has never looked 
into. 

His conclusion that manufactur- 
ers must have more money and 
that dealers must bear some of 
these increased costs is based on a 
casual OPA inquiry into only 23.77 
percent of the new-car producing 
industry, Ford alone being the only 
large company examined. 

The costs of General Motors and 
Chrysler, makers of three-fourths 
of all automobiles in the nation, 
never have been inspected. 

Though Wednesday was set aside 
as their special day to perform 
before the House committee, the 
approximately 300 members of Con- 
gress who a week earlier had asked 
for the date failed to appear. About 
100 of them filed their auto-pricing 
views, however. 

Statements Filed 

A few congressmen appeared 
after the adjournment, but none 
had any statement for the caucus 
room stragglers except Rep. Carl 
Hinshaw, of California, who said 
he favors a revision of the price 
law. 

Among the statements filed 
with the committee was one from 
Rep. James Dolliver, of Iowa, 
characterizing the OPA action as 
“a death sentence for auto deal- 
ers.” 

Rep. Frank Carlson, of Kansas, 
said, in part, “I want to register 
my protest against any reduction 
that will prevent full employment 


and expansion of the motor car 
industry.” 

Rep. John Gwynne, of Iowa, 
wrote: “The dealers are asking 


only for fair treatment, and it is 


the responsibility of Congress to 
see that they get it.” 
Rep. Len Hall, of New York, a 


member of the committee, said he 
is contemplating a recommendation 


that the committee draw up legis- 


tvpe of insurance. 


RESOLUTE FIRE INSURANCE CO. 


A New England Stock Company Organized in 1926 


350 MAIN STREET 


HARTFORD 3, CONN. 


| San Antonio; 
Detroit. 


HERE ARE SOME of the leaders and s 
Standing are 
Hamer, executive secretary; John W. Stokes, tax oupents Kar 
of the Automobile Manufacturers Assn. ; 
Felix Doran jr., of General Motors; A. E. 
Ford, state highway director; John O. 


the Ohio Automobile Dealers Assn. 


Perry T. 


and A. F. Schatz, treasurer. 





pakers at the recent convention of 
(left to right): Walt R. 
M. Richards, 
Donald C. Barnhart, of NADA; Col. 
White, new president. Seated are: 
Munn, of Automotive News, 





OUTSTANDING FIGURES AT the Ohio Automobile Dealers — i 


were (left to right): 


Harry L. Bell, Ohio NADA director; A 


yhite, new 


a ia Scott A. Rogers, past president; Walt R. Hamer, executive secretary, 


and F. Schatz, treasurer. 





Dealer’s Average Net 


Only 2.47% a Year 

WASHINGTON.—In an effort 
to get a true picture of the 
average auto dealer’s business, 
NADA made one of the most 
comprehensive studies in auto- 
motive history. 

Based on 1,952 replies com- 
piled by International Business 
Machine Co., here is how the 
average dealer’s business added 
up for the three-year period 
1939-41: 

His new-car sales averaged 
$334,710, costs $262,813, gross 
profit $71,897, percentage profit 
21.48. 

Used-car sales $150,601, costs 
$164,147, loss $13,546, percentage 
loss 4.05. 

Gross profit 
ments, $33,703, 
profit, $92,053, 
expense, $77,875. 

That left the dealer an aver- 
age net profit of $14,178, or 2.47 
percent, for each of the three 
years. Average net profit was 
1.86 percent in 1929, 1.99 percent 
in 1940 and 3.29 percent in 1941. 


other depart- 
overall gross 
total operating 





lation changing the price control 
act. 

During the day Rep. Hebert, 
of Louisiana, put a speech in the 
record accusing Bowles “of using 
pressure tactics” with Congress 
and “it’s about time that the 
American people wake up and 
bowl Bowles out.” 

Hebert attacked Bowles’ ecriti- 
cism of “lobby” and “pressure” 
methods the OPA chief said is 
being used by auto dealers. 

“If Mr. Bowles would trouble 
himself to read the constitution of 
the United States,” Hebert said, “he 
would find Amendment No. 1, 
which is the first amendment in 
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seen in the 
J.D. 


Rotunda lounge with J. 
Ball, truck sales manager; 
| Richmond, Va.; D. H. 
Ed Maher, Dallas; 





R. 
Irving Pierce, 
| couraged to express their views, included A. F. 
Maring, Birmingham, 
Ww. O. 


the Bill of Rights, guarantees free- 
dom of religion, speech and the 
press, also the right of assembly, 
and the right to ‘petition the Gov- 
ernment for a redress of griev- 
ances.’”’ 

He asked: “Dare he deny that 
he has sent impressive and mis- 
leading charts to each member 
of Congress shortly before con- 
sideration of OPA legislation?” 
Some of the statements filed with 
the committee vigorously protested 
the OPA price policy, declaring it 
would destroy the normal relation- 
ships between manufacturers and 
dealers. 

Other members merely relayed to 
the committee statements. they 
have received from dealers back 
home. These bitterly opposed the 
OPA price absorption policy. 

A review of the voluminous file 
of statements disclosed no law- 
maker flatly defended OPA’s posi- 
tion. 

Rep. John Taber, of New York, 
similarly entering a speech in the 
record, charged Bowles with trying 
to put price control “on a racke- 
teering basis.” 

Other congressmen, filing letters 
and telegrams from constituents, 
expressed their bitter opposition to 
OPA’s cost-absorption policy. 

Henry D. Larcade, of Louisiana, 
introduced a bill to give OPA’s 
pricing authority to some other 
agency. 

Both Bowles and OPA, how- 
ever, were strongly defended in 
floor speeches by Rep. Adolph J. 
Sabath, of Illinois, and Rep. Wil- 
liam Gallagher, of Minnesota. 

“If OPA ceilings were removed, 


the price of sugar alone would go 
to $2 a pound,” Gallagher said, 
while Sabath asserting that 
“every industry is trying to get 
higher and higher’ prices de- 
clared: 

“I don't know if anyone else 


diy 
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Davis, 
head of parts and service, 
Center, Springfie ld, 

Ala.; F. Evans, 
McKay, Seattle; J. 


Mass.; 
St. 
G. 


FIRST OF A SERIES of Ford dealers to visit Dearborn for conferences with sales and engineering officials is her« 
director of sales and advertising; 
and other company officials. 

M. M. Lasky, Brooklyn, N. Y. 
Louis; F. 
Paps, Oakland, Calif. ; 
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Output in 1946 | | 
Most Uncertain, * 
Makers Say _ 


WASHINGTON.—In contrast to 
the rosy automobile picture painte 
by Price Administrator Chester 
Bowles, auto manufacturers told, 
NADA last week that it is utterl) 
impossible in the present chaotic 
situation for anyone to estimatg 
accurately 1946 new-car production: 

All but Ford replied to a request 
for a statement on 1946 productioy 
made by Lee Moran, executive vice" 
president of NADA. 

Here are the replies in summary 

Supply problems make a forecas 
impossible. — Charles E. Sorensen, 
president of Willys. 


* * * 


Uncertainties of component party: 
from suppliers prevents accurat 
estimates of production. — Paul G. 
Hoffman, president of Studebakey 

* * * - 


“We are not now able to forecast 
new-car production.” — A. vanDer 
zee, Chrysler Corp. 

* * * 

Labor disturbances, particular] 
those affecting bearings and glass, 
make prognostications impossible 
for this year. — J. H. Marks, execu 
tive vice-president of Packard. 

* * * 


Forecasts are out of the question 
because of labor and material dif- 





ficulties. —- Stuart G. Baits, vice 
president and assistant general 
manager of Hudson. 

+. * * 


Expected capacity should be sub- 
stantially the same as for 1941, bu 
the volume will be influenced b 
the supply of raw materials and 
“the peaceful solution of labo 
troubles.” — C. E. Wilson, president 
of General Motors. 

+ * * 

An estimate is not possible. 
H. C. Doss, vice-president and gen- 
eral sales manager of Nash. 


could do as well as Bowles ha 
done. I don’t always agree with 
him, but he is trying to do an 
honest job. I believe we should 
cease attacking an honest man who 
is trying to do an honest job.” 

Lashing out at the lobby tac 
tics of motor car dealers as “an 
ominous sign of the times,” OPA 
Chief Bowles Tuesday told mem- 
bers of the House Committee that 
his agency was flatly rejecting th 
demands of the automobile men 
that they be exempted from thg 
OPA policy which requires al 
retail merchants to absorb part 
of the higher production costs o 
reconverted goods. 


The new _ automobile prices 
Bowles told the committee, wil 
cut the profit percentage 4 to 5 
percent from the prewar leve 
while still allowing the dealers 
to make 20 percent per sale. 


Bowles’ revised discount fig- 
ures, first placed at about 22 
percent, were predicted exclu- 
sively in AUTOMOTIVE NEWS 
last week. 
Emphasizing his belief tha 
neither Congressmen nor auto- 
mobile dealers could be unaware 
of OPA’S cost-absorption policy-- 
“since it is two years old, has 

(See DISCOUNT, else __ (See DISCOUNT, Page 31, Col. 1) _{ 31, Col. 1) 






Allan Pease, assistant sales manager; 
The dealers, en- 
V. G. King 
Litsinger, Chicago; F. M. Gillespie, 

Wallace Dodds and Stark Hickey, 





G. 








Discount 


(Continued from Page 30) 
been upheld time and again in 
~.the courts, has been approved by 
Songress and ordered by the 
President” -— Bowles refuted 
Smharges that the pricing agency 
ad kept car dealers in the dark 
on what procedure they could 
~™xpect. 
“It’s the same policy applied to 
acuum cleaners, radios and 
erything else. We have charts 
out on it and it has been dis- 
=—aussed time and again. The auto- 
obile dealers know about it and 
understand what we are trying 
—“™ do—which is bring cars back 
on the market at as near 1942 
uaptices as possible,” he declared. 
Bowles said the dealers had 
organized the most intensive 
—@telegraph-telephone lobby he 
had seen during his years in 
Washington, with telegrams 
eaching his office at the rate 
of one almost every minute last 
weekend. 
“Setting aside the fact that this 
flood of nearly identical telegrams 
—Miclayed the receipt of many im- 
portant communications,” he said. 
“one cannot help but respect the 
fficiency with which this part of 
the campaign was organized.” 
Several members of the com- 
mittee disagreed with Bowles 
that such incidents were “alarm- 
——Qing.” Rep. Leonard Hall, of New 
York, said: “It is sometimes 
healthy to get expressions of 
ppinion from these little fel- 
lows.” This brought a burst of 
—mapplause from the dealers. 
Rep. J. W. Robinson, of Utah, 
also took issue with the Price Ad- 
—iinistrator’s interpretation of the 
thousands of telegrams on the 
subject pouring into Washington. 
“You over-emphasize these tele- 
grams,” he said. “I know many of 
—zgahese people, and most of them 
are on the ragged edge of busi- 
ness. They are the forgotten men, 
—@nd they are merely trying to 
tell us what effect this order will 
bave on them.” 
Bowles said the dealers have a 
Tight to make their opinions 
nown “but Congress should also 
ave a way to hear from the un- 
organized consumers.” 
—} The price administrator pre- 
sented charts designed to show 
at dealers have done surpris- 
gly well during the war, even 
yvuthout many automobiles to sell. 
S<@itiough some had to go out of 
busiess, most of the nation’s 
000 who stayed in _ business 
ere dle to increase their net 
profit margin and did well on re- 
SBairs, patts, and used cars, he 


aimed. 


— 


__—This Classifie 
Ad: s 


——— USED BUSES aaa 
TWELVE WAYNE FORTY-PASSENGER 
BUSES with K-7 Ingernational chassis 
good condition and rubber. Put in use 
1942 and 1943 as city buses, being re 
placed with integral type Price $1,750 
Fletcher Motor Sales, Inc., Jackson- 
ville 2, Fla. 


— Cost $8.40 


for 3 insertions 


— Sold $21,000 
worth of used 
buses! 


—says Mr. Simpson: 


“Wish to state that your News 
carrying our Ad resulted in our 
selling all of the buses advertised. 
Owing to the success of this ad- 
vertisement, we assure you that 
anything that we may have for 
sale in the future will be handled 
likewise. Fletcher Motor Sales, 
Inc., N. D. Simpson, Vice-Pres.” 


AUTOMOTIVE NEWS 
WANT ADS 


Cost little, bring big results! 


AUTOMOTIVE NEWS, NOVEMBER 19, 1945 


NTIS See ee eae eee 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rotes: 
TEN CENTS (10c) PER WORD for one insertion or 25¢ per word for 3 insertions. Cash in advance. Count initials and groups of 
UP eee ee ae i lt ea ec ee tT a eT tte) regular rates, but if signed ““Box-No... =; .,in 
care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are 


forwarded, unopened, the same day received eT a ee TA me ae 


es WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


ee, Te WANTED DEALERSHIP WANTED | PARTS WANTED 
AUTO MANUFACTURER WANTS MEN | DRALESSHIP WANTEN.t40 ta duu-cac | WANTiTifamniate 1049 Pivmauth snecis 
with five years’ experience ir io ang | VEALERSHIP WANTED—150 to 3vu-car | WANTED—Complete 1942 Plymouth specia 


truck fleet selling. College trained , contract in good location by experienceu deluxe body, either a club coupe, con- | 


neers preferred. Must be under 40. Tr automeb..e man. Albert Trobaugh, 297. vertible, or four-door sedan. Will take 


eling expenses and use of factory ar Laxe-iew, Detroit 15, Mich. one that is slightly dented. Also, interior | 


Territories open in South and Middle _— a TR rg TT — must be complete. Keller Motors, 275 
West. Box 1108, c/o Automotive New isle ResTED IN NEW CAR CONTRAC1 West Alameda, Denver, Colorado. 
Detroit 26. ereter state of Florida. §$5u,uvuv causn | ——_____ pameapee 
. , : IANUFACTUE Ba ons Box llvt, c.o Automotive Dodge shells and grilles, alsu shells to: 
as exceptional opportunity for a sea Ne Detroit 26 39-40 Dodges and Plymouths. Rear fen 
ing engineer and liaison - I aT, sete linia aa i ders for same. Also 40 Dodge pick-u; 
quae na ee ee eee USED CARS WANTED rear tenders. mayne) Bros., 9103 Cha! 

aces, mua’ rier ite mers, Detroit 13, Michigan. 
and salary desired in first lette Box |sEVEN PASSENGERS, limousines, large careeecapignnen—naaitanes ieee trernenenr 
1109, c/o Automotive News, Detroit 2+ Gvés, cats Must be 616Eh. Prices WANTED — WINDSHIELD FRAME with 

CHEMIST — Automotive Products Knowl | reasonable. McULINTOCK - CADILLAC, | ff," 'piout Blass. for 193% Ford Convert 
edge of sound dampening, adhesives, sat Lansing, Mich. Pa. ane SOn, FOFG, Linesville 
urated felts preferable. Desirable tha —— (a : : ons fl et tae, - 
oF Aeuuasiaios “Peatenis tocones. Pan __ USED CARS FOR SALE SJ IN URGENT NEED of 1940—110 Packard 

3t er- * ee . A ae : 7 : : 
manent position with long established aNTIQUE AUTOMOBILES FOR ADVER- = cylinder Ti ug eral lg assembly 
progressive company. Excellent oppor- TisiNG—senu tor list. W. KR. Siack, 11 New or used. ire collect. Gordon & 
tunities for advancement for right mar Hickury Drive, Stamtord, Conn. Jacobson, Inc., Sth Avenue at Library 

Location—Metropolitan New York ares. sanitudineimeidatmmemen Street, Homestead-Munhall, Penna 

Send resumes to Box 1103, c/o Automo- | ‘9% 4iNCOLN COUPE — Equipped with BUSES FOR SALE 


: tow.n crane. A- . 7 ai 

_tive News, Detroit 26. 00] Giion. Russel Bridenthal Super Service, | TWO BRAND NEW 1945 Ford school bus 
WANTED—PARTS MAN, thoroughly ex- tartville, Ohio. " chassis, equipped with Blue Bird 60-pas- 
perienced in Dodge and Plymouth parts iaiianaptesian = sine senger school bus bodies, delivery f.o.b. 
capable of selling. Splendid opportunity. J}UsEI) CARS AT WHOLESALE. Used cars Jacksonville. Priced at OPA ceiling. Don- 
furnish reference. See Mr. Stotlar, Stot- at 23 is price, some below. 35 in ald Neese, Tel. 9-2757, 1917 Biscayne 

lar Motors, DuQoin, Illinois. stock today 1937 to 1942 models. Buy Boulevard, Miami! 36, Florida. 
POSITION WANTED n r ail. Good _ Shipping facilities. | SCHOOL BUSES—1941 DIA-T, 60-passen- 
RETAIL SALES MANAGE SALES MANAGER — 12 12 years Cnr er Pittsburgh Cc ompany, 5625 Baum ger; 1942 GMC, 48-passenger; 1941 Chev- 
automobile experience N. Y. zone, plug 3.sG.. Pittsburgh, Pa., Yelephone Hiland rolet, 48-passenger; 1941 Ford, 42-pas- 
ger, good closer, conservative trader, A-i = senger. Excellent condition and priced 
references. J .A. Doty, 94-32 214th St. right. Details and prices on request 


cet ice taer-ver | PEACE vouR onpmm sonar | fem taee ao om 
EFFICIENT and dependable. 35 years TOW PILOT TWELVE 1942 INTERNATIONAL pas- 
CETay lang saints 'és.| Bumper to Bumper Tow Bar | furs Wis, hate ts, 

FEN YEARS WITH DopGEPLrwocT: | TOW BAR SALES CO. ne rine. Coeper-Couaisyman @ Voce, 
Distributor. Sales Manager five years |100 S. Clinton St. Chicago 6, IL. Phone 5-5321, Flint, Michigan. 


Won sales maker title with Plymouth > ; <acecaememnesensteanadataneapiadatanentatinintrta : aaiiile 
Conservative Trader. A-one reference ANdover 88838 TWO 45 CHEVROLET BUSES 1942 and 


Write full particulars first letter. West 1945. Perfect condition—Will sell at as is 
preferred. Box 1105, c/o Automotive yrds) = eS 7—825 perfection 
News, Detroit 26. TRUCKS FOR SALE con¢ ition on each bus. Laming Motor 
DESIRE CONNECTION WITH DEALER ——_______ | Company, Chanute, Kansas. 

where there are prospects of becoming [2 MODEL ADC-602 GMC Deisel trucks, SHOP EQUIPMENT FOR SALE 
Manager after ability and worth proven short wheeiDase, equipped with good | Rrpann NEW DBEAUY DiIITY BEAD 
Young, aggressive, University educatior 1u.uux2U tires all around, full Westing- ae gy oun pe. + 
and following well-rounded automotive mouse air brakes, radius rods, Dayton chine. This for passenger cars, trucks 
experience; Retail salesmanager, Buyer} Wheels. hand control valves, and trailer] trajiers. Pit installation. Reliable Chev- 
auto parts and accessories for large connections. Both these units in excellent rolet Company Meridian Mississippi 
national merchandising concern, District mechatiical condition as Well G8 GpDORE~ | sciiscccmeeseeteniene cases eee 
Manager for General Motors Division and ance. Price each $2,350. This is consider- | ADJUSTABLE PARTS BINS. Two week: 
regional business management manager ably below OPA ceiling. General Truck & delivery. Write Sperber Mfg. Co., 181: 
Excellent record and references. Box Equipment Co., 1100 Devine St., Colum- Trombly, Detroit 11, Mich. Free descrip 
1106, c/o Automotive News, Detroit 26 bia, South Carolina. tive catalog. 


BUSINESS FOR SALE 
GARAGE—FORD-PLYMOUTH fast-moving cai ; i ~ . , 
parts $12,500, equipment | $9,000 for] 14 puanp NEW coumenciaL cass | NEW BATTERY 
$11,000. Oklahoma town 5,000. Building ' - Fit all 1%-ton * = * 
50x150, sale or lease, owner retiring. 1941 - 1942 - 1945 - 1946 G H A R G E R Ss 
Chrysler, Plymouth. Box 1102, c/o Auto- CHEVROLET or GMC Cumseter 1 to € 
mative Rows, Detrett 36. Priced at $140 f.0.b. Brooklyn — 


FOR SALE—COMPLETE FORD MOTOR a ; : Complete With Accessories 
rebuilding machine shop, consisting otf SPIELMAN CHEVROLET P 


everything that is needed to rebuild mo- | 220 Greenpoint Ave. Brooklyn 22, N. Y¥. ~ i 
aes oth the exception of a crankshaft Phone: EVergreen 9-43800 Government Surplus 


grinder. PIPKIN MOTORS, INC., Box Manufactured Under Strict 


912, Brownsville, Texas. ss 
————— ¢ ‘e “V0 s 
MANUFACTURERS REPRESENTATIVE TRUCKS WANTED evermmarnt Regutations 
a a panei : 
IMPORTER AND EXPORTER WITH OF- S| Q 95 Cash and 
FICES in one of the largest principal! vt Ae Carry 


iti in Italy wish to contact reliable 

iaaetine rl om eek i exclusive repre- WANTED TO BUY CI IFFORD JACOBS CO 
sentative in Italy. Box 1107, c,o Auto- All Makes and Models of New 4 Jf . aA. 
motive News, Detroit 26. Trucks 


MANUFACTURERS REPRESENTATIVES Also New Bus Chassis 199 E. McMillan St. WO 8251-6162 
CALLING on all automotive dealers in Cincinnati 6, Ohio 


Southern half of Illinois and state of }|BEN FISHEL AUTO COMPANY 


Missouri since 1938. Increasing personnel. |, : s 
Additional lines wanted either as direct 2114 Sycamore Street, Cairo, Mlinois 


Factory Representatives or Distributors. ACCESSORIES WANTED 


Our men have years of experience in all WANTED NEW CHRYSLER MOPAR 
branches of Car Dealer operation und PARTS FOB SALE | dash-type hot water heaters. with car 
are adie to give you intelligent represente- 6 cee | ORR truck-type  defrosters Phone or 
tion. Only first class lines considered. | FRONT AXLE SHAFTS OR COMPLETE | write Zeder Motor Sales, Bay City 
Address Manufacturers Representatives FRONT AXLE ASSEMBLY — Complete Michigan 

1930 Southwest Blvd., St. Louis 10, set of Universals for 1940-41 or '42 | 

Missouri. Dodge, %-ton, front wheel drive com- ! 
——- PARTNERSHIP WANTED — mand car. Box 660, Deland, Florida. WANTED - WANTED - WANTED 


CHEVROLET — VERY CAPABLE MAN-|aRp-TO-GET PARTS—Fenders, grilles, | NeW AUTO RADIOS & AUTO HEATERS 
AGER with 17 years’ experience would doors, hubcaps, pedal pads, body parts. | Need unlimited quantity of NEW Aut 
like to contact dealer considering taking Write to P.O. Box 70. Dunmore 12. Pa. | Radios and Heaters (Stewart-Warner gaso 
in an active partner. Box 1100, c/o Auto- | __ : eee peeeete fee line and dash type hot water heaters). Wil 
motive News, Detroit 26. DOORS AND DECK LIDS for 1940-41 | Pay coat. Write full particulars, price 

Dodge. Plymouth, Chevrolet and Fords Quantity, makes, etc 

8 ee ee et Te eee ane & sibs oe 

CHRYSLER DEALERSHIP in_ northern A. C. Motors, 5756 Hamilton Avenue, 1706 7th St.. N.W. Washington 1, D. C 
Minnesota. Living apartments attached Cincinnati 24, Ohio 
Prosperous farming community with ex 
cellent hunting and fishing. Chester Berg 
Convick, Minnesota 


SELLING DEALERSHIPS 3 makes cars, 
also gasoline, storage, recapping tire 
dealership. Southern town. Price includ 
ing inventory. equipment, $32,000 cash 
Deininger, Broker, 12 E. 41st St New 
York, N. ¥Y. 


Established 1923 


AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 





(1) or (3) editions of Automotive News, for which find enclosed $ 


CAR DEALERSHIP FOR SALE. Popular 
car. Sale includes building. show room 
service garage. many gas pumps, food 
corner northern town. 1941 quota 180 
cars, and total volume—business—$500 
000. Price $75.000, want all cash. Ralph 
Deininger, Broker, 12 East 41st New 
York. 


MUST SELL—Doc Greiner Motors, 24 ft 
by 80 ft. concrete building complete with 
all shop equipment and parts House 
trailer contract, and electric appliances 
contracts go with deal. Car contract 
available. Car sales averaged over a 
hundred a year till ‘42. Write for details 
if you have $6,000. Total price $12,000 
or next best offer. Box 157, Pember- 
ville, Ohio. Bs S 

FOR SALE—DeSoto-Plymouth dealership 
300 car or more. 12,000 population. Many 
surrounding towns close. Owner retiring 
Box 1110, c/o Automotive News, Detroit 


26. 





pie. OK'd tor a Generali Mowrs |PARTS NEEDED VERY BADLY—40-41 | 
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| BOOKS YOU NEED 


| SELL AMERICA INTO JOBS By 
; Wm FE. Holler. Chevrolet's) sales 
we. America needs Jobs Tobs 

| Tobs and this book shows the way 
|} to provide them! It will be a source 
lof inspiration, a well of constant re- 
freshment and encouragement t 
Be in any way connected with 
| 

| 


the profession of selling Sell 
America Into Jobs" contains 12S 
pages. Size 6”x9”". Bound in quality 

cloth. Beautifully designed. Excel- 
lent typography. A book yeu will 
want for your library! $1.50 post- 
paid 

SALESMEN FOR TOMORROW By 

David R Osborne Studebaker's 
training director. In this book, Os- 

borne discusses modern policies and 
| practices for selecting, training and 
building the morale of sales forces 

| Points dealt with include opportun- 

ities, obligations and boners, the 
jcareer itself. methods of reducing | 
mistakes in selecting salesmen, com- | 
|} pensation plans that offer a chal- 
lenge. influence of top management 
on sales training, production influ- 
;ence for sales foremen, educational 
influences on sales supervision. In 
| addition, the book goes into poten- 
tial military influences on sales 
jleadership. group training to de- 

velop teamwork, new sales tools 
and planning for tangible results 

The 225 pages are written in a 
| clear, interesting style. It is a valu- | 
able record for every sales leader 

| $3 post-paid 

| 





BOOK DEPARTMENT 
AUTOMOTIVE NEWS 


Penobscot Building 
Detroit 26 Michigan | 


ACCESSORIES FOR SALE 

AUTO SEAT COVERS for sedans and 
coaches. Material of fine woven. durable, 
piiant, quality duck matertal. $7.95 per 
set tn quantities of 25 or more. Prompt 
shipment Bay Auto Sales, 374 Bay 
Street, Rochester, New York 


ATTENTION CAR DEALERS —Auto seat 
covers custom tailored, no elastic, tn 
fibre. sailcloth. tackletwill. Perfect Fit 
Cover Co 1776 Broadway, New York 


TIRES WA NTED 


NS 
WANTED Tires and tubes in following 
Sizes, 36x4'), 37x5, 28x3. W. C. Parry 
450 N. W. lath Street. Miami 36. Fla 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 


a 
UPHOLSTERY — Trim material for 1941 
and 1942 Chrysler & De Soto. Send 
sample of material and complete de- 
scription. All shipments C.O.D. Chrysler 
Pittsburgh Company, 5625 Baum Blvd., 
Pittsburgh, Pa. 


DISCONTINUE SALE OF MILKING MaA- 
CHINES. We offer for sale three new 
‘‘Ever-Ready"’ Portable Electric milking 
machines, attractive discount. Fay Mo 
tors, 10 Willow Street, Massena, New 
York. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


At 10:30 A.M. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks on Hand 
| At All Times 


FOR DEALERS ONLY _ 


'| WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Hlinois 


NS u's wei ahaa 


Kindly insert the following .... word Want Advertisement, under proper heading in the next 


. which is figured at the rate 


of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address, 








High... 


Medium... Popular... 


Only the Chrysler-Plymouth Franchise 







gives you a car in all 3 price classes! 


You don’t have to tell any experienced business- 
man how much it means to be able to compete 
at every price level. 

In the automobile field, only the Chrysler- 
Plymouth dealer enjoys this great advantage 
over competition. 

With magnificent new Chryslers in every 
price class except the lowest ... and with 
Plymouth, standout in the low price field, for 
the rest of his prospects . .. he has the broad- 
est range of prices in the industry and a free 
run of the entire market! 


The Chrysler-Plymouth dealer profits, too, 


CHRYSLER 


DIVISION OF CHRYSLER CORPORATION 


from the exceptional owner loyalty which 
both cars enjoy—a loyalty that has been 
further strengthened by the great performance 
record of Chrysler and Plymouth cars during 
the war. 


He has Chrysler’s new driving principle, 
gyrol Fluid Drive, on his side, plus many other 
advances pioneered by Chrysler’s imaginative 
and resourceful engineering. And he can count 
on the sound, experienced counsel of factory- 
trained field men whenever he wants it. 


Well fixed for the future? Ask any Chry- 
sler-Plymouth dealer—he’ll tell you! 
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